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THE saying of the late P. T. Barnum that the great American 
public like to be humbugged never had a better illustration of 
its truth than in the action of some of the members of the Iron 
Hall of malodorous fame. Two bodies of delegates have met 
within the last two weeks and started afresh in the same old 
track, Out of the ruins of the order in Indianapolis has risen 
another which despises Somerby and threatens him with suits 
both civil and criminal. On the other hand, a new Iron Hall 
organized under the laws of Maryland, with headquarters at 
Baltimore, owns Somerby as its high priest, and places implicit 
confidence in him. The members of this organization will as- 
sign to it such funds as they may receive from the old order, 
and as they are the first in they stand the best chance to come 
out whole, provided the new order lasts seven years. Further 
developments at Indianapolis may, however, choke this new 
concern before it gets out of its swaddling clothes. 


THE delegates to the convention of the National Association 
of Life Underwriters were apparently unanimous in their con- 
demnation of the practice of giving rebates to the assured and 
a unit in demanding that the evil be eliminated hereafter from 
the business. A memorial addressed to the several companies 
requesting them “to promptly adopt such measures as will ex- 
clude from the business all agents who may thereafter persist in 
the practice of rebating’”’ was adopted with much enthusiasm. 
At different stages of the proceedings officers of several promi- 
nent companies were heard from, each expressing his entire 
sympathy with the efforts to prohibit rebating. There is 
nothing new in talk of this kind ; it has been current for several 
years, and is no more forceful and no more convincing as to the 
sincerity with which it is uttered than it was in the beginning of 
the anti-rebate crusade. The officers of nearly every life assur- 
ance company placed themselves on record several years ago as 
opposed to rebates, but the giving of rebates has continued up 
to the present time. The various State associations of life un- 
derwriters have adopted resolutions condemning the practice, 
but they still complain that it continues to exist. State laws 
have been enacted declaring it to be a misdemeanor for an 
agent to give a rebate to any person whose life he assures, but 
the persevering agent is not deterred thereby from giving re- 
bates. When everyone interested is apparently opposed to the 
practice, it would seem to be an easy matter to dispose of. So 
it would be were the talk, the resolves and tie pledges all made 
in good faith. But there is some mental reservation behind 
them. Each says to himself substantially : “I am opposed to 
tebates, but so long as other fellows give rebates I will; and as 
I have no evidence that the other fellows are not giving them, I 
will keep up the practice.” Associations may resolve and 
legislatures may iegislate, but rebate will not be stopped thereby. 
Yet if the presidents of the life companies choose to do so they 
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can put an end to rebating in twenty-four hours. Let them 
sign an agreement to the effect that they will summarily dis- 
miss from their employ any person guilty of rebating, and that 
no company will employ in any capacity a person who has been 
dismissed for this cause from another company, and the reform 
is accomplished. If the presidents of the Mutual, the Equit- 
able and the New York Life will lead off in signing such an 
agreement, we do not believe any other president would hesitate 
to attach his signature thereto, But, it has been said, agents 
have contracts that the companies must respect. As the law 
makes rebating a crime, any agent guilty of it vitiates his con- 
tract, and the company can “bounce” him without warning. 
It is a simple matter to stop rebating whenever it is desirable to 
do so, but the time does not appear to have come when acts 
should take the place of words. Everybody can talk about the 
evils of rebate, but until those who are making their profit out 
of it determine to amend their ways the evil will continue. 
When the great companies want it stopped they will stop it 
promptly, and with very few words. 





THE meeting of the National Association of Life Underwri- 
ters in this city last week was an important gathering, and the 
proceedings were full of interest. In our issue of last week we 
printed a report of the first day’s proceedings—all that had 
transpired up to the hour of our going to press—and in this 
issue we give a resume of the subsequent proceedings. The 
special papers that were read showed careful preparation, intel- 
ligently treating subjects of interest to all members. The de- 
bates were lively, interesting and entertaining; some of the 
speakers dealt with subjects of vital importance to the success- 
ful prosecution of the business, and the unanimously expressed 
opinion of the delegates was in favor of reforms in practices 
and a reliance upon legitimate methods only in securing busi- 
ness. Of course, the rebate question received considerable 
attention, President Raymond having struck the keynote in his 
opening address when he denounced in most vigorous terms the 
giving of rebates. The applause that greeted his utterances 
showed that the delegates to a man approved of his sentiments, 
by their voices at least. The report of the executive committee 
embodied a memorial to the companies asking them to take 
such action as will effectually put an end to repating. There 
were various entertainments provided for their guests by the 
New York association, chief of which was a banquet at Del- 
monico’s Friday evening. Not only were nearly all the dele- 
gates to the association in attendance on that occasion, but 
many invited guests in addition, among whom were a number 
of the officers of prominent companies. Many speeches were 
made, most of them witty, entertaining and appropriate. There 
were less bombast and buncombe than is expected on occasions 
of this kind, when conviviality loosens that most unruly mem- 
ber, the tongue. The absence of Chauncey M. Depew was 
more than compensated for by the pleasure derived by all in 
listening to the remarks of James W. Alexander, vice-president 
of the Equitable. Mr. Alexander has earned an enviable repu- 
tation as a scholarly and entertaining after-dinner speaker, but 
this was the first opportunity life underwriters had had of hear- 
ing him. His remarks were witty, practical, humorous, force- 
ful and directly to the point. His hits, given with the greatest 
good nature, were keenly relished, even by those at whom they 
were aimed. Other speakers were excellent, but Mr, Alexander 
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INSURANCE AND MISCELLANEOUS WORKS. 


A Partial List of the Publications relating to Life Insurance, Banking and Railroads, and Building Loan Associations issued and for sale by 
THE SPECTATOR COMPANY. 


THE SPECTATOR. 


A Weekly Newspaper devoted to the interests of Fire, Life, Marine and Accident Insurance. 
Established 1868. 
or sino cticacsececesnanccasucodesne $4.00 per Year. 


THE INSURANCE YEAR BOOK. 


(Life and Miscellaneous.) 


A Yearly Publication, being a complete Cyclopedia of Information regarding all branches 
of Insurance except Fire and Marine. 


ep ictnicuaivéadusinimseisvavebabeedecthrbatete $5.00 per Copy. 
PRINCIPLES AND PRACTICE OF LIFE INSURANCE. 





By NATHAN WILLEY. 
A New Edition of this Standard Work, revised and corrected. Now READY. 


: PRICES. 

nig it ae ins adgnte cece wnemebues- Srudiosusuesunnedane:s $5.00 
(This edition contains the 4, 3% and 3 per cent American Experience Valuation Tables.) 

Pocket Edition (with flexible leather cover). _.... ......-.2...2.--------------eee $2.50 

EIN Siac ke scsssnniescscs cbscndusecnsadessweseus pedi bbaamnudebd 2.00 


HANDY GUIDE TO PREMIUM RATES, 
APPLICATIONS AND POLICIES OF AMERICAN LIFE INSURANCE 
COMPANIES, 


Showing forms of Policies issued ~ Aug various Life Companies and the conditions bearing | 


upon them; also Comparative Tables of Rates for Whole Life, Endowment, Term and 
Industrial Insurance, for Annuities and other valuable information relating to the Life 
Insurance Contract. 

I icccsaasccennacwncuwereenedesecss 


THE A B C OF LIFE INSURANCE. 


By Cuarves E, WILLARD. 


It is the aim of this book to explain and illustrate some of the Fundamental and 
Elementary Principles of Life Insurance so simply that they can be readily understood by 
who have not been specially trained as mathematicians. 


Rs aeatceeindcicnisdoentencctwiatedtonebesevia $1.00 per Copy. 
HAND-BOOK OF ASSESSMENT INSURANCE. 


A Yearly Record of the Statistics, etc., regarding Assessment Insurance. 


DEE sa dedidteeccHinian ccs aeccdeesaniiery wecced $2.00 per Copy. 


THE LIFE INSURANCE POLICYHOLDERS POCKET 
INDEX. 


(Annual Series.) 


Containing statistics of all the principal Life Insurance Companies of the United States for 
five consecutive years. 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 
The Life Index is also furnished with Leather Cover. 


POCKET REGISTER OF LIFE ASSESSMENT INSURANCE 
ASSOCIATIONS, 
(Annual Series.) 


Containing statistics of the principal Life Assessment Associations for five years. Issued 
annually, about March 15, 


Copy; $2.00 per Dozen; $10.00 per Hundred; 
$100.00 per Thousand. 
We also have the Register in Leather Covers, 


MEDICAL EXAMINATIONS FOR LIFE INSURANCE. 
By J. Apams ALLEN, M.D., LL.D. 
cyagdtnndietsedadqetpsnted austere catuncaseee $2.00 per Copy. 


PRACTICAL HINTS TO LIFE AGENTS. 


Within the compass of 32 pages, ‘‘ An Old Workman” has grouped together a mass of very 
useful suggestions to Agents. 


iit Cuatancsiusiinesdosawstens<osrescie 25 Cents per Copy. 


ovcntcoss+=.geOo per Copy. 


Prices: 25 Cents per 





POCKET REGISTER OF ACCIDENT INSURANCE. 


(Annual Series.) 


Containing statistics of Stock and Assessment Accident Companies for five years. 
annually, about March 15, 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 


Register is also furnished with Leather Cover. 


THE LIFE INSURANCE EXAMINER, 
By Cuar.es F. Stittman, M.S., M.D. 
A Practical Treatise upon Medical Examinations for Life Insurance, A Medical 
Examiner's Manual which is concise, comprehensive and practical, and written with due 
regard to the present state of the science of Life Insurance. 


I tiie ac ctcnnhewws inks ceucguneementote $35.00 per Copy. 
LIFE INSURANCE RATIOS. 


(Annual Series.) 


This work is a series of Tables showing the business and financial standing of all the Life 
Insurance Companies of the United States for the past year. 


NE iss. onitacdcckusdunstsawoucewmamssiodeonen $1.00 per Copy. 
DEFINITIVE ANALYSIS OF LIFE INSURANCE RETURNS. 


A compendium and digest of twenty-five Life Companies for 10 years, 


cae ino nee aune ee rakieaaba aennincaheh wis $2.00 per Copy. 
DIVIDENDS IN LIFE INSURANCE. 


This work is a Tabular Statement showing the Dividends made to Policyholders by 
thirty-one prominent Life Insurance Companies from date of organization to last year 
inclusive. 


PIN 5 on can die wlenmganinmnaaseneenbene 2 
THE THREE SYSTEMS OF LIFE INSURANCE. 


By MErRv1n TABOR. 
__ Tue Specrator Company having purchased the plates and full copyright of this work, 
will issue the sixth edition, bound in flexible leather cover for pocket use, and also in cloth 
for office use. 


Issued 


Cents per Copy. 


Prices: Bound in Leather, $2.50; 
LIFE INSURANCE LEGAL NET VALUES. 


By Gustavus W. SmitH, formerly Insurance Commissioner of Kentucky. 
A Popular Treatise on the Method of Computing the Net Value of Life Policies, and 
Showing the Nature and Proper Uses of this Fund. 
Pe Diiccncne ener eeccnesethccbekees eee 25 Cents per Copy. 


PROMINENT PATRONS OF LIFE INSURANCE. 
A Valuable Document for every Life Agent, giving a very full list of large insurers, with 
amount carried by each. 
ns cats ode ons encpanaaaa aad eees 25 Cents per Copy. 
SYSTEMS AND TABLES OF LIFE INSURANCE, 
; By Levi W. MEEcH. 
A Treatise Developed from Experience and Records of Thirty American Life Offices, under 
the Direction of a Committee of Actuaries, 
a ccccciranaeSecosceeexenscdcscucess ese $10.00 per Copy. 


LIFE INSURANCE PREMIUMS AND RESERVES. 
By SHEPPARD Homans, Consulting Actuary. 
FR cdadiicicccuesmmccwieassesnbiateetieenia 50 Cents per Copy. 


An Office Book for Life Insurance Agents, 
PRICES. 
No.1. 50 double pages (affording 2500 policy entries for four years), bound in half 
NO WN cc tkes Codestiner des ked eer enn emine eden eeu eeees 
No. 2. 100 double pages (affording 5000 policy entries for four years), half leather, 


Ce | ea Ree dca dermis DENeee SecsaneNenebaseenwESeMee 
No. 3. 150 double pages (affording 7500 policy entries for four years), bound in 
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IMPORTANT WORKS FOR BANKERS, RAILROADS, AND BUILDING LOAN ASSOCIATIONS. 


Tue SpecTaToR Company are now Proprietors and Publishers of the following valuable Works of the late Horatio C. Croap, the well-known Actuary and Accountant 


HOW TO VALUE BONDS. 
By Horatio J. Croan, 


According to the method adopted by the U.S. Treasury Department. Price an 
With Tables by which any Bond running from % year to 50 aaete (interest ether es 
annually) can be valued so as to realize the interest from 1 to 10 per cent. By these tables 
can also be determined the semi-annual amounts required to pay off Car Trust, Building 
nse Instaliment Plan indebtedness; the method of making the calculations is fully 
explained. 





CAR TRUST, 
BUILDING LOAN ASSOCIATION AND INSTALLMENT 
TABLES. 
Interest compounded monthly at 4, 4%, 5, 5%, 6 and 7 per cent per annum. 
By Horatio J. Croap, Actuary, Etc. 


These monthly tables are specially adapted to Car Trusts, Building Loan Associations 
and /nstaliment Plan payments. 


PLAN MONTHLY 


OD oak eteisswsecianeicacucinwcinessascauee $7.50 per Copy. ny ee ee a En RE ..--$5.00 per Copy. 
BOND VALUES. CROAD’S 
ACCORDING TO THE LIFE INSURANCE LAW OF MASSACHUSETTS. | pEPRECIATION, APPRECIATION, DISCOUNT, INTEREST AND ANNUITY 
By Horatio J. Croap. TABLES 
Showing the values of Bonds as Four Per Cent Annual Investments. By Horatio J —_ 
NR Sa $7.50 per Copy. UO sccinicssicincinciotricchaterannincheaiinenbaondblaaaeiobid $5.00 per Copy 
MANUAL OF STATISTICS. 
Annual Publication. 
A Hand-book of Railroads, Grain and Produce, Cotton, etc., for Investors and Bankers, issued January First. 
POMC a batinencdbbhin Usbiinwecedaamines ccvcswusneudesce $2.00 per Copy. 
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Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 


Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 


THE GRINNELL 
Automatic Sprinkler 


A PosiTive Force, peculiar to the GRINNELL, 
and more effective than 200 pounds water 
pressure, severs the valve from its seat 
when the solder melts, and thus 
overcomes the acknowledged 
danger of adhesion. 


Providence Steam and Gas Pipe Company 


PROVIDENCE, R. 
CHICAGO OFFICE, I15 Monroe St. 





BosToON OFFICE, 173 Devonshire St. 


Automatic Fire Alarm and Extinguisher Co. (Limited), 


413 Broadway, New York. Philadelphia Office, 49 South Fourth St 
Pittsburgh, 64 Fifth Avenue. 





SOMETHING NEw! 
WEEKLY INDEMNITY INSURANCE. 


Five Classes, costing per quarter, $2.50 to $3.00. 
Giving Indemnity, per week, $7.50 to $25.00. 
SPECIAL OFFER—CASII PRIZES 
TO AGENTS FORMING CLUBS OF TWENTY-FIVE OR MORE, 
No Claims Due and Unpaid. 
Write for Proposition. 
HOME OFFICE, NEW YORK OFFICE, 
WATERTOWN, N. Y. 180 BROADWAY. 
MERCHANTS CASUALTY INSURANCE ASSOCIATION. 


No Assessments. 
All Policies of this Company are Secured by a permanent Guarantee Fund of 


FIFTY THOUSAND DOLLARS. 


AGINAW VALLEY MUT. FIRE INS. CO. 


OF EAST SAGINAW, MICH, 


Asatte, SamteGaber 1, LOGBs 0.000 csccccvvecevessesssesetsneeocd $118,614.25 
ee ee le IB io. dinvin dt. ceGradthnneseeec0n ia paundeeen 43,120.84 
W. C. McCLURE, President. W.S. EDDY, Vice-President. 


C. L. JUDD, Treasurer. J. P. SHERIDAN, Secretary. 
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——THE—— 


ANUFACTURERS AND MERCHANTS 
MUTUAL INSURANCE COMPANY, 


ROCKFORD, - - ~ ILLINOIS. 
Assets, $352,730.45. Net Cash Surplus, $35,244.07 
Surplus as regards P olicyhoiders, $310,519.00. edd 
DIRECTORS. 

HENRY W. PRICE, President Rockford Watch Company...............- ROCKFORD 
LEVI RHOADES, Rhoades, Utter & Co., Paper Manufacturers. -.......--- ROCKFORD 
OHN G. CHICK, Forest City and Reaper City Mills...............-.---- ROCKFORD 
ETER SAMES, Agricultural Implement Manufacturer.......-.....---..-- ROCKFORD 
S. B. WILKINS, President S. B. Wilkins Company-.-............-.-.------ ROCKFORD 
S. A. JOHNSON, Johnson & Wanstrom, Clothiers.-..................------ ROCKFORD 
W. Be. MCCUTCAM, Cammeet PURGE 6 BE..0ccccuscnccccccecesescee -ROCKFORD 
WwW, O. WORMWOOD, Real Estate and Money ela RR ae a ROCKFORD 


GEORGE S. ROPER, Secretary, ROCKFORD, ILL. 





ANNUAL STATEMENT 


ILLERS AND MANUFACTURERS 
INSURANCE COMPANY, MINNEAPOLIS, MINN. 


December 3ist, 1891. 





Ns 6.565400: 05sdekniesnenes bape beeen enn #559 $482,250.83 
DAMES. 666s sccseds Jctktasbe vit eedeneseveds 170,153.78 
Perr rerTT TTT Tree Tee. ert ee et 312,097.05 
BAONOR WOON. 6 6.565 cs c0cccdbe pees sesesesessense 586,463.97 
E. R. BARBER, - - - President. 
C.B. SHOVE, - - . - - Secretary. 





wo UNDERWRITERS INS. CoO., 


ATLANTA, GEORGIA. 


J. R. Nuttine, Secretary. 


JorL Hurt, President. 





INSPECTION DEPARTMENT 


OF THE 


Associated Factory Mutual Insurance Companies 


BOSTON, MASS., Sept. 17, 1892. 


THE GARDNER GOVERNOR CO., 
Quincy, Il. 


Gentlemen : 


We hand you herewith copy of 
report of test made of your “‘ Underwriters’ 
Pump.” 

From this report it is proper to place 
your name on list of parties making ac- 
cepted underwriters’ pumps, and will see 
that it is added to next edition of the 
specifications. 


Very truly yours, 


(Signed) JOHN R. FREEMAN, 
Engineer. 
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ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY 
WANT GOOD AGENTS 


TO WORK THE 


RENEWABLE TERM PLAN, 


Which is the SAFEST, the CHEAPEST, and the FAIREST 


contract of Life Insurance attainable. 
Home Office, 29 Broadway, New York. 


WM. E. STEVENS. Sec. SHEPPARD HOMANS, Pres. 


LAMO FIRE INSURANCE COMPANY, 

SAN ANTONIO, TEX. 
A Comparison of Eight Fire Insurance Companies doing the largest busi- 
ness in Texas. Drink in the facts, then draw your own conclusions in an 


impartial manner. 
General expense 


r N i Ss 3S ios . 

Name st Premiums, Tame Ratloe, Cader of sate 
ee Ree ee Ree $185,486 85 CS 
London, L. & G-. et dino 171,240 68 30 
Phenix, “2 Se ees Pee 133,319 85 33 
a a 107,565 111 34 
N. British _ ee es ae 96,415 109 33 
RS EE ee 85,036 92 40 
S . “ae eee ane 84,121 108 33 

NE cei dicinn ie addc ina auaaicuny 80,276 55 28 


PROMPT LOSS SETTLEMENTS A SPECIALTY. 








EOPLES INDUSTRIAL INS. CO., 


HOME OFFICE, - NORWICH, CONN. 


HUGH H. OSGOOD, President. 
W. FAIRBANKS, Vice-President. 
S. B. BISHOP, Secretary. 
LEVI W. MEECH, Consulting Actuary 


Issues both Ordinary and Industrial Policies. 


Agents desirous of making a good record, with a view of early promotion, 
should apply to the Superintendents or to the Home Office of the Company. 


en INSURANCE COMPANY 


OF BROOKLYN, N. Y. 


Insures against Losses by Fire, Windsto’ as, Tornadoes, Cyclones and Lightning. 


New York Offices, - Stokes Building, Cedar Street, 
CASH CAPITAL, $1,000,000. 





is. Sie: ERNE TE, Siti osiecuavciaends Gace dssieeswcssdescsessecen $5,187 261.60 
NN ing sient node eau pelea eaebeaaeobetennieeis 3,676,546.41 
SE IE OG IN onic ccc nncceuesnsecceneecuicsueswmsees $1,510,721.19 


Losses Parp Sincke ORGANIZATION, $41,920,753.53. 








ENN MUTUAL LIFE INSURANCE CO. 


OF PHILADELPHIA. 
Office, Nos. 921 and 923 Chestnut Street. 
INCORPORATED IN 1847. ASSETS, $18,551,388 
PURELY MUTUAL. 


Surplus returned annually in reduction of Premiums or to increase Insurance. Policies non 


forfeitable by the rules of the Company. Endowment Policies 
issued at Life Rates. 


EDWARD M. NEEDLES, Presipenr. 
H. S. Srepuens, Vice-President. Henry G. Brown, Secretary. 
JESSE J. BARKER, Actuary. 


EZRA De FOREST, General Agent, 13 Park Row, N. Y. 





ATIONAL LIFE INSURANCE CO., 


MONTPELIER, VERMONT. 





CHARLES DEWEY, President. GEORGE W. REED, Secretary. 


JANUARY 1, 1892, 
Total amount paid to policyholders, since organization .--.....---------------- $7, e-. 917.37 
COE TAGS GINS DONE oni oo oss ccc cdesccceccccccccccccccecscvcese ones 362,594. 42 
- SE Ry eee penn See ee 3,837 .405,33 
5688 Policies issued and revived i Dt 2 SUN, cachoncectatee sexcneen we 14,707 921.00 
23,303 Policies in torce, insuring -- Sp eaccnds epemwseioccnae aussie eee 
Increase in number of policies i in force, 1699 
Increase in amount of insurance in force----- Siidaat pidaaindienu—ablanaviek 5,007,047 .00 
New York Office, 151 Broadway. 
JOSEPH WEELS....ccccccccesccccvecseees General Agent. 





TIME-TRIED AND FIRE-TESTED, 


in INSURANCE COMPANY 
OF HARTFORD, CONN. 





Capital all paid in -.....--....----------------- 2+ ee ee eee eee nee eee n eee eee 2,000,000.00 
Assets January 1, 1902: .......-...- .--------2-- --- 220 eee nee e eee eee een eee ee . 5,676,386.79 
Surplus over all liabilities, including reinsurance... .--- ithe oneal sacra ..--- 1,334,460.81 


GEO. H. BURDICK, Secretary. 
CHAS. E. GALACAR, Ass’t Sec’y. 


D. W. C. SKILTON, President. 
J. H. MITCHELL, Vice-President. 


H. M. MAGILL, General Agent. THEO. F. SPEAR, Ass't General Agent, 
Western and Southern Department, Cincinnati, Ohio. 








re ASSURANCE COMPANY 


OF LONDON, ENG. 


NEW YORK, MIDDLE STATES AND 


SOUTHERN DEPARTMENTS, 


38 Pine Street, - - - - New York. 


Gro, W. Babs, Jr... Manager. 


REINSURANCE. 


Any company desiring to reinsuie its memlcrship is invited to communi- 
cate with The Connecticut Indemnity Association of Waterbury, Connecticut. 
This company is AI in every particular. Its plans of insurance give perfect 
satisfaction and never disappoint. Rates are definite, and do not increase. 
Its policy returns dividends and provides cash values, paid up insurance and 
extension of insurance in case of lapse by application of member’s interest in 
surplus. Full payment of policies is guaranteed by a capital of $250,000.00 
and all assets and property of the company. 

Liberal inducements will be offered to managers of companies desiring 
to reinsure that have a healthy and well selected membership. 





HE COMMERCIAL MUTUAL 


ACCIDENT COMPANY. 
Girard Building, Philadelphia. 


ROBERT P. DECHERT, President. 


B. K. JAMISON, Treasurer. ROBERT SHEAN, Secretary. 


AGENTS WANTED. 


LIBERAL TERMS TO FIRST-CLASS MEN. 
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THE saying of the late P. T. Barnum that the great American 
public like to be humbugged never had a better illustration of 
its truth than in the action of some of the members of the Iron 
Hall of malodorous fame. Two bodies of delegates have met 
within the last two weeks and started afresh in the same old 
track, Out of the ruins of the order in Indianapolis has risen 
another which despises Somerby and threatens him with suits 
both civil and criminal. On the other hand, a new Iron Hall 
organized under the laws of Maryland, with headquarters at 
Baltimore, owns Somerby as its high priest, and places implicit 
confidence in him. The members of this organization will as- 
sign to it such funds as they may receive from the old order, 
and as they are the first in they stand the best chance to come 
out whole, provided the new order lasts seven years. Further 
developments at Indianapolis may, however, choke this new 
concern before it gets out of its swaddling clothes. 





Tue delegates to the convention of the National Association 
of Life Underwriters were apparently unanimous in their con- 
demnation of the practice of giving rebates to the assured and 
a unit in demanding that the evil be eliminated hereafter from 
the business. A memorial addressed to the several companies 
requesting them “to promptly adopt such measures as will ex- 
clude from the business all agents who may thereafter persist in 
the practice of rebating’”’ was adopted with much enthusiasm. 
At different stages of the proceedings officers of several promi- 
nent companies were heard from, each expressing his entire 
sympathy with the efforts to prohibit rebating. There is 
nothing new in talk of this kind ; it has been current for several 
years, and is no more forceful and no more convincing as to the 
sincerity with which it is uttered than it was in the beginning of 
the anti-rebate crusade. The officers of nearly every life assur- 
ance company placed themselves on record several years ago as 
opposed to rebates, but the giving of rebates has continued up 
to the present time. ‘The various State associations of life un- 
derwriters have adopted resolutions condemning the practice, 
but they still complain that it continues to exist. State laws 
have been enacted declaring it to be a misdemeanor for an 
agent to give a rebate to any person whose life he assures, but 
the persevering agent is not deterred thereby from giving re- 
bates. When everyone interested is apparently opposed to the 
practice, it would seem to be an easy matter to dispose of. So 
it would be were the talk, the resolves and tae pledges all made 
in good faith. But there is some mental reservation behind 
them. Each says to himself substantially : “I am opposed to 
tebates, but so long as other fellows give rebates I will; and as 
I have no evidence that the other fellows are not giving them, I 
will keep up the practice.” Associations may resolve and 
legislatures may iegislate, but rebate will not be stopped thereby. 
Yet if the presidents of the life companies choose to do so they 
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can put an end to rebating in twenty-four hours. Let them 
sign an agreement to the effect that they will summarily dis- 
miss from their employ any person guilty of rebating, and that 
no company will employ in any capacity a person who has been 
dismissed for this cause from another company, and the reform 
is accomplished. If the presidents of the Mutual, the Equit- 
able and the New York Life will lead off in signing such an 
agreement, we do not believe any other president would hesitate 
to attach his signature thereto. But, it has been said, agents 
have contracts that the companies must respect. As the law 
makes rebating a crime, any agent guilty of it vitiates his con- 
tract, and the company can “bounce” him without warning. 
It is a simple matter to stop rebating whenever it is desirable to 
do so, but the time does not appear to have come when acts 
should take the place of words. Everybody can talk about the 
evils of rebate, but until those who are making their profit out 
of it determine to amend their ways the evil will continue. 
When the great companies want it stopped they will stop it 
promptly, and with very few words. 





THE meeting of the National Association of Life Underwri- 
ters in this city last week was an important gathering, and the 
proceedings were full of interest. In our issue of last week we 
printed a report of the first day’s proceedings—all that had 
transpired up to the hour of our going to press—and in this 
issue we give a resume of the subsequent proceedings. The 
special papers that were read showed careful preparation, intel- 
ligently treating subjects of interest to all members. The de- 
bates were lively, interesting and entertaining; some of the 
speakers dealt with subjects of vital importance to the success- 
ful prosecution of the business, and the unanimously expressed 
opinion of the delegates was in favor of reforms in practices 
and a reliance upon legitimate methods only in securing busi- 
ness. Of course, the rebate question received considerable 
attention, President Raymond having struck the keynote in his 
opening address when he denounced in most vigorous terms the 
giving of rebates. The applause that greeted his utterances 
showed that the delegates to a man approved of his sentiments, 
by their voices at least. The report of the executive committee 
embodied a memorial to the companies asking them to take 
such action as will effectually put an end to rebating. There 
were various entertainments provided for their guests by the 
New York association, chief of which was a banquet at Del- 
monico’s Friday evening. Not only were nearly all the dele- 
gates to the association in attendance on that occasion, but 
many invited guests in addition, among whom were a number 
of the officers of prominent companies. Many speeches were 
made, most of them witty, entertaining and appropriate. There 
were less bombast and buncombe than is expected on occasions 
of this kind, when conviviality loosens that most unruly mem- 
ber, the tongue. The absence of Chauncey M. Depew was 
more than compensated for by the pleasure derived by all in 
listening to the remarks of James W. Alexander, vice-president 
of the Equitable. Mr. Alexander has earned an enviable repu- 
tation as a scholarly and entertaining after-dinner speaker, but 
this was the first opportunity life underwriters had had of hear- 
ing him. His remarks were witty, practical, humorous, force- 
ful and directly to the point. His hits, given with the greatest 
good nature, were keenly relished, even by those at whom they 
were aimed. Other speakers were excellent, but Mr. Alexander 
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carried off the honors of the evening in this respect. Of course, 
the subject of rebate was alluded to by every speaker, and there 
was but one opinion expressed, and that was that rebating is 
not only an evil but a crime, and that everybody was most anxi- 
ous to have it eliminated from field practices. On the whole, 
the third annual convention of the National Association of Life 
Underwriters was a pronounced success. Whether any practical 
results will follow their various recommendations remains to be 
seen, but the fact that active business competitors have met to- 
gether as friends, have sat with their legs under the same social 
mahogany, have drunk each others’ good health and had a royal 
good time, is an experience that cannot be taken from them, 
nor can it fail to ameliorate some of the asperities of the active 
competition in which they are engaged. 





FIRE INSURANCE IN CITY AND COUNTRY. 


HE fundamental principle upon which the New England 
factory mutuals have achieved their success is the 
isolation of their risks from exposures of any kind. The nearest 
approach to an exposure they will admit is the existence of 
factory warehouses or other buildings belonging to the same 
plant. In like manner the success of hundreds of country 
mutuals, sometimes called “ farmers’ companies,” has depended 
upon the absolute impossibility of more than one building, or, 
at most, one group of buildings belonging to the same owner 
being consumed by one fire. Some very remarkable results 
have been achieved by close adherence to this principle of 
isolation by mutual offices. Again, the so-called “farm com- 
panies ” have been built up by keeping their risks well scattered, 
and one of them, the Agricultural of New York, has become 
one of the millionaire companies of the land by observing the 
same rule. A company of this size is practically conflagration- 
proof, and even a series ot fires could not cripple it. The 
system has its weak spots, and the regular companies which 
have tried it in the West have discovered that it is not golden 
because it glitters with so many promises. Still the plans 
pursued by the various classes of companies we have named 
have enabled them to weather many a storm of fire and remain 
unimpaired, save in a few remote cases where the inherent 
weakness was not in the system but in a departure from it. All 
who remember the career of the Lycoming Mutual of Pennsyl- 
vania (which was very strong as an isolated risk company, and 
came to grief by the experiment of insuring city risks) will 
recognize the picture. 

The reverse of the principle quoted is, of course, the accept- 
ance of risks in cities within an exposing range of each other, 
so that a company of conservative views may chance to lose a 
dozen maximum lines by the burning of four sides of a square. 
While the city companies, with but few exceptions, insure 
country risks freely, especially dwellings, the country compa- 
nies refuse those of their city cousins. The practical question 
is, whether fire insurance in cities does not need higher rates, 
better safeguards, a tighter contract, and closer attention than 
in the rural districts. Undoubtedly it requires the highest 
order of talent to determire the dangers of exposures, and the 
value of fire department and other protection. It is quite 
possible to weigh the value of safeguards in a scale, and grade 
the dangers accordingly. This is one of the keynotes of prop- 
erly constructed schedules by which heavier charges for defi- 
cient protection are laid than in cases where there are superior 
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fire departments or other appliances. The opinions of under- 
writers regarding the merits of fire insurance in city and country 
differ materially, and it is often repeated that what the city risks 
lose in exposure they gain in safety through paid firemen, 
steam fire engines, automatic alarms and sprinklers, watchmen, 
etc. The apprentices in the larger offices have learned the 
truth of the saying that in the country losses are in a majority 
and in the city in a minority. Nobody knows on which side 
the credit balance stands, but there are some indications that 
gradually the rural district business in detached dwellings and 
stores will drift into the hands of the rural companies, and be 
discarded by a majority of the city companies. This sugges- 
tion is supported by the fact that many companies are follow- 
ing a well-defined rule of “keeping their policies within reach 
of hydrants ;” or, in other words, within fire department pro. 
tection. One of the Hartford companies has practically with- 
drawn from the rural business, excepting New England dwell- 
ings, but excluding farm property. Indeed, the farm property 
insurance is regarded with disfavor by a host of companies, 
and those which formerly made a specialty of it have never 
made fortunes. 

There is no likelihood that the insurance of city risks will 
ever be abandoned for the reasons that apply to farm risks, 
The fire departments of large cities are depended upon to over- 
come the risks of exposure. If it were suspected that the fire- 
men of this city were unable to prevent the spread of fire be- 
yond the adjacent buildings to the spot where it originated, the 
suspicion would instantly revolutionize fire insurance practices 
in New York. The companies are quite satisfied that the 
ancient plan of only insuring maximum lines on alternate build- 
ings and avoiding rear exposures is a safe one. In this confi- 
dence they continue to write along Broadway and the principal 
streets in the dry goods district with discrimination in amounts, 
but with faith that no single block is likely to wholly burn. We 
leave the question to others whether this is prudent underwrit- 
ing, but it is a remark often attributed to the deceased president 
of a successful company that his office “‘ might as well lose five 
millions as two millions, as in either case it would become bank- 
rupt.” The receipts of city risks are more rapid and the pros- 
pects of profit more glittering in the cities, and the experience 
of conservative companies justifies the opinion that it is en- 
tirely safe and prudent. There are, however, some drawbacks, 
just as there are weak spots in the system of insurance in the 
rural districts. It is greatly to the credit of our city under- 
writers that they are alive to the defects in city business and 
are devoting attention to their correction. The schedule sys- 
tem and the frequent examination of buildings offer great op- 
portunities for constant improvements in the hazards of a city. 
The immense number of alterations to secure reduction in rates 
going on in this city is a visible proof that the fire underwriters 
can master this problem whenever they act together for that 
purpose. 

The essential differences between city and country risks will 
remain, but the underwriting talent is equal to taking care of 
both in the interest of the two classes of companies. We be- 
lieve that ultimately the two kinds of risks will be left to the 
professors who have made a success and specialty of each. 








—Pine Bluff, Ark., water supply conditions are not yet satisfactory to the 
Arkansas Association of Fire Underwriters, which has continued in force the 
fifty per cent advance made some months ago. 
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A CORRESPONDENT, writing from Seattle, advises us that the Cascade Fire 
of Seattle, which went out into the fire insurance field with a flaring of trum- 
pets, is now closing up its affairs after an existence of four years. 

+ * *% * 

A CORRESPONDENT writes as to the financial standing of the Tacoma Fire 
Insurance Company of Tacoma, Wash. The company reports assets of 
$332,490, as shown in the Insurance Year Book, but an insurance man, 
writing from Washington State, says the ‘‘ company’s assets are of rather a 
flimsy character,” and it does not appear to be thriving under a well-informed 
insurance management. 

© * * * 

Tue effect of the recent rule for charges for exposures will work a marked 
change upon several risks heretofore rated as detached or unexposed risks. It 
will also give an upward twist to rates on a few manufacturing plants which 
brokers have succeeded in separating into. different risks and thus obtaining a 
rate on each part irrespective of the exposure question. Thus a large Brook- 
lyn special with a sterehouse within thirty teet of a woodworker was taken at 
one and a half per cent, while the special hazard paid three and a half. But 
the new rule will operate to add forty per cent to the storehouse rate. There 
is a well-known special on Twenty-third street, in this city, which will be ad- 
vanced one-third because of the new exposure schedule. This is one of the 
most sensible improvements in rates yet devised by the tariff committee, and 
it is not improbable that it is the result of a close study of the new universal 
schedule. 

* * > * 

THE stories of the new Mammoth Individual Underwriters, in which forty 
firms are to be associated as partners, on the basis of insuring each other for 
$10,000 each, are simply a repetition of news given to the public several 
weeks ago. If the firms mentioned are willing to risk the amounts subscribed 
in an undertaking to bear a share of other person’s losses that is their affair, 
but if the subscribers are so rich and so safe why don’t they join the original 
Individual Underwriters instead of starting a new affair? The other story 
about the Beecher-Schenck Lloyds really refer to a Beecher-Benedict 
scheme, which is to write $200,000 upon a single risk. The proposal is so 
utterly barren of prospective profit that the companies only smile and say 
** wait.” 

o . * * 

THERE is no doubt that the Mutual and the various Lloyds associations in- 
terfere with the regular companies, especially in the protection of sprinkled 
risks. The American, the Merchants, the New York, the Commercial, the 
Equitable and the Hatie Mutual Lloyds can cover nearly $150,000 on a 
sprinkled risk, and as they are not tied by rate pledges, they can raise hob 
with rates if so inclined.. If the assured are willing to take these policies 
they may influence rates materially, but up to date their competition has had 
but little if any effect. 

* * * * 

THE Economic of London, a small English company which has distributed a 
few hundred of its policies for , 1000 each upon American risks, is reported 
by The Review of London as being in a bad way. An assessment is sug- 
gested on the impaired stock as a necessity to avoid something worse. Truly, 
the lot of the newer English companies is not pleasanter or more generally 
strewn with roses than the newer American companies. We have no doubt 
that the Economic is perfectly good for return premiums. 

7 * * * 

THE regular reinsurance contract to reinsure the shore risks on cotton en 
route to sea ports under marine policies is now in the market. The rate this 
year is eight cents per baie, without reference to time. Last year the rate 
was six cents per bale and the companies lost money, although the shipments 
were large and the premiums considerable. If this contract has ever paid 
the reinsurers one year in six it will surprise some of those which have lost, 
but there is a gaudiness about the large premiums involved which attracts 
some offices, and they take the chances. It rarely occurs, however, that the 
experiment is repeated. 

& * * * 

One of the discouraging things about fire underwriting is the suggestion 
that good fortune is the result of good luck and not of good management, al- 
though it is not always to be assumed that misfortuness are caused by poor 
management. The other day there was quite a stir among the companies 
caused by a report that a great fire was raging in 480 Broadway, and had ex- 
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tended to 474 and 476 in the rear. These two risks are probably insured for 
over $1.250,000. The truth was that the fire was in the rear between these 
two buildings. The word was passed around and the companies were con- 
gratulated on their ‘‘ luck.” There was no luck about it. They knew that 
each of the risks were cut off by solid water from the risk which burned, and 
their belief was confirmed by the news that nei:her risk was injured. 

* * * * 

WE understand that one of the smaller foreign companies which was a large 
loser in St. Johns, N. F., issomewhat alarmed about the dry goods district 
of New York, and has restricted its manager in a new way which is double- 
distilled conservatism itself. The lines of the company are to be reduced one- 
half, and the reason alleged that the St. Johns fire was a warning. Fudge! 

* * * * 

THE Insurance Department, in compliance with the new code,-has pro- 
vided a new form of double affidavit to be filed by the licensed agents who 
place surplus risks in unrepresented companies. The first affidavit alleges that 
the deponent of his own personal knowledge is able to declare that the party 
insured has made application to all represented companies and is unable to 
secure requisite insurance, etc. The second affidavit is required of the prin- 
cipal, and compels the latter to swear to the same statement. The new forms 
virtually confine the oath-takers to the licensed agent and the party assured. 

. * * * 

WE are informed that two city companies are seriously considering the pro- 
priety of an early amalgamation. As usual, the barrier is the adjustment of 
the old officers’ positions and salaries. The situation appears to be that each 
company wishes to be considered uppermost after the deal. 

* * . * 

THERE is no particular reason why the inland cities of this State, such as 
Albany, Troy, Syracuse, Rochester, Utica and Buffalo, should not fall into 
line on the eighty per cent coinsurance racket. We are advised that in sev- 
eral of these places the local agents are strenuously opposing the rule. They 
are blind if they fail to see such a rule will increase their business. 





CORRESPONDENCE. 
MINNESOTA. 


[From Our Own CORRESPONDENT. ] 

It is some little time now since either of the local newspapers killed off the 
Minneapolis Underwriters Association. The members have not been doing 
any fierce fighting lately ; in fact, there has not been enough excitement to 
warrant getting up a meeting during the summer months. So it was not very 
surprising that The Tribune broke loose a few days since with the old faiiliar 
headlines chronicling the departure from earth of the organization. The paper 
was considerably worried in the same issue over the presence in the city 
of a number of prominent insurance men from Chicago. The stories and 
conjectures were all promptly denied, and things are drifting along about as 
usual, apparently. 

Northwestern insurance circles don’t seem natural at all without J. H. 
Gregory, the aggressive manager of the New York Life Insurance Company. 
Mr. Gregory’s departure from St. Paul to assume the greater responsibilities 
of the Chicago management was the signal for general expressions of regret 
and regard from the business men of beth cities. These sentiments crystal- 
lized at a farewell banquet at the Minnesota club house in St. Paul, at which 
the brain and wealth of Minnesota was largely represented. Mr. Gregory 
came to St. Paul six years ago when the company had only $386,000 of insur- 
ance on its books. There is now $16,000,000. 

Considerable publicity has been given to a little transaction between James 
J. Hill, the railroad magnate of the Northwest, and the special agents of the 
Mutual Life Insurance Company of New York, Frederick Dunn and W. B. 
Carlisle. Mr. Hill gave his check for $137,350 for a $100,000 policy of insur- 
ance and an extra annuity beginning ten years from date of $6200. This is 
said to be the largest single premium ever paid for life insurance. This is 
the ‘* Jim” Hill who started in as a roustabout on the docks in St. Paul a de- 
cade or two ago. Such is life—insurance—sometimes. 

John B. Dow claims he was deceived by Ernest L. Mabon in regard to the 
financial standing of the St. Paul German Insurance Company, and wants 
him to show cause in court why he should make good to him his losses, 
$3600. Last March Dow traded a lot said to be worth $7350 to Mabon for 
thirty shares of German stock figured at par value. Dow claims Marbon knew 
the stock was worthless. 

The ghost of the Iron Hall has been flitting about the halls of justice here- 
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abouts. A large number of members of Minneapolis branches united in ask- 
ing the District Court to appoint a receiver and distribute the assets. David 
H. Scrimgeour was appointed. The Iron Hall was not ‘incorporated in this 
State, and so the lawyers proceed with the view that the local branches are 
,imple partnerships, and can be wound up by the members at any time. In 
St. Paul a temporary injunction was secured restraining the trustees of the 
ocal branch from turning funds over to the receiver of the National Associa. 
tion. There is about $1200 in sight. The members don’t agree as to how 
it should be disposed of. Arline Thompson has begun suit against the order 
to recover $85.71 on a policy. 

The Duluth school board wants to get the new high school insured on a 
seventy-five cent rating. The local board wants $1.25, and the board 
threatens to place the $100,000 insurance with Chicago agents. It is claimed 
the risk is hazardous on account of the manual training school in the base- 
ment. 

Several Minneapolis insurance men are congratulating themselves on hav- 
jng refused to do business'with the Nelson Paper Co,, whose mill suffered a 
$25,000 loss the other day. The company was paying a four per cent rate 
and had at the time of the fire $25,000 insurance. The mill will be rebuilt. 

A petition, signed by a large number of leading underwriters, has been 
fired at State [Insurance Commissioner Smith, calling for a change in the 
‘‘ eighty per cent law.” They claim it works badly in several ways, 

Minneapolis fires during August proved more disastrous to person than to 
property. There were accidents at four fires ; nine persons were burned, one 
fatally. The loss on buildings was $12,479.95, and on contents, $22,054.66. 
There was $180,000 insurance on buildings and $132,000 on contents. 

The recent action of the board of education in St. Paul, canceling fire 
insurance policies, did not cover eight policies on boilers, aggregating $61,500, 
These have continued in force and will be renewed. 

At Hopkins, a manufacturing suburb of Minneapolis, fire protection is to 
be provided by erecting three large connecting reservoirs on a hill, 300 feet 
high, near by. 

The United States Masonic Accident Insurance Company of Fitchburg, 
Mass., has been licensed to do business in this State. 

Andrew P. Swanstrom of St. Paul has been elected secretary of the Min- 
nesota Masonic Relief Society, succeeding O. L. Cutler, who becomes cashier 
of an Anoka bank. 

Smith, Gilman & Parker, representing the New York Life Insurance 
Company, have purchased the southeast corner of Sixth and Cedar streets in 
St. Paul. The company is credited with the intention of erecting another big 
block. 

The famous Stiller insurance case at Winona—Margaret Hamilton vs. 
Charles Stiller—to recover damages and money alleged to have been fraudu- 
lently obtained in an insurance transaction, is to be tried next week, 

Duluth’s Fire Department service is now supplemented by fire tugs, to be 
used as auxiliaries so the hydrants, In a test they threw a stream 300 feet 
high with four streams running into a two-inch pipe. 

The Columbian Accident Company has been admitted to do business in 
this State, taking up the work of the Columbian Casualty Company of Minne- 
apolis. 

’ The Minneapolis Aldermen, in a retrenchment streak, cut down the fire 
department allowance to such an extent as to knock out the scheme for four 
district chiefs. The curtailed allowance is $339,750, of which $259,700 is for 
salaries. P. P. P. 

MINNEAPOLIS, September 17. 





NOTES FROM CHICAGO. 
[From Our Own CORRESPONDENT. | 

It was learned Saturday that George C. Gill has been placed in charge of 
the agency department of the Firemans Insurance Company of this city, 
with the title of general agent. The new deal takes effect October r. Mr. 
Gill is an underwriter well known in Illinois, and was for some time State 
agent of the Aitna, and later of the Traders. He has always been promi- 
nent in State board work, and was president of that body during the year 
18gt-g2. I understand that the new arrangement was made with the 
entire consent and approval of Secretary J. L. Skelton, and will undoubtedly 
redound to the credit of the company. 

G. M. Fisher, manager of the United Fire and Palatine insurance com- 
panies, expects to begin writing business for the latter company about Novem- 
ber I. 

The Chicago office of the Union Central Life have just received a supply 
of the new policy issued by their company, and hope great things for it. It 
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is called the ‘‘ Twenty-Annual Payment Stock Guarantee Policy.” its 
features are, paid-up insurance, policy loans, and extended insurance. ‘Ihe 
company will apply the same form to a participating policy. 

We are in receipt of the statement of the Davenport Mutual Fire Insurance 
Company of Davenport, Ia., J. W. Lithgow’s latest venture. It bears date 


of September 16, and is as follows: 











ASSETS. 
Stock owned by company, net value............ceeeeseccececes $2,500.00 
Bankable paper held by company...........--eceeccececesces 5,500.00 
Cash in principal office, banks, and in course of transmission... .. 8,704.00 
Obligations of members. ........ccccescceccccccecres cocees 9,672.41 
Ig rs wee pawn akan na Kaa awaca een eer ene $26,377 38 
LIABILITIES. 
Losses adjusted,-not duc ......ccccce cosccccccccecsvccceceses None 
Losses in course of adjustment... .........cccccccccccccecs ete None 
Losses reported. ......ccccccecssese Saleisaieres iiciesesereirees None 
pe ee ee Meets ty ree eee $353 15 
Surplus to policyholders. ..........eeceeeceesceeeeereeerees $26,024 23 


Shown the statement, and asked what he would give for the entire claimed 
assets, a prominent underwriter voiced the sentiment of the street, regarding 
tne company, when he said about $200. 

E. T. Thockley, manager of the Covenant Mutual Life, at this city, who 
has been seriously ill with typhoid fever for the past four weeks, is now on 
the highway of recovery, and hopes to be about shortly. The business of the 
Covenant Mutual continues to show splendid gains, their August writing 
being double the amount of that of the same period last year. 

On Friday of this week the end, or the beginning of the end, of the famous 
map controversy will probably be seen. The matter came up in the shape of 
a committee report at the meeting last Friday, and was very warmly discussed, 
in fact so warmly that several of the members are said to have forgotten 
themselves and used language not found in the guide books of ‘‘ How to 
Become a Gentleman.” 

A comparatively new firm in the business, but nevertheless, 
deserves a high place on the ** Buzzard’s Roost,” is that of Caverley Bros. & 
Bullard, with offices, of course, in the Insurance Exchange Building. In a 
circular letter which is sent broadcast throughout the country to catch the 
unwary, is given nine excellent reasons why propertyowners ‘‘ should deal 
direct with us.” This concern handles the policies of the Safety Mutual Fire 
of Sioux City, Ia. 

A. A. Dewey, recently with the Connecticut Mutual Life, and one of the 
most successful life underwriters in the West, has been appointed a general 
agent for the Equitable Life at this city, under Resident Secretary Tarbell. 
E. F Hilliard, F. L. Horton and S. U. Hammond are also recent acquisitions 
to Mr. Tarbell’s force. G. A. W. 

CHICAGO, Sept. 26. 


IN AND ABOUT BOSTON. 
[FRomM OuR OWN CORRESPONDENT. } : 

Considerable interest is being manifested in the insurance circles of the 
‘* Hub” over the appointment of a fire marshal for that city. The time has 
now come for either re-appointing Mr. Whitcomb, the present incumbent, or 
for the selection of his successor. Will Mr. Whitcomb succeed himself ? 
That is the question the Boston fire underwriters are discussing, and it would 
be no exageration to state that there is practically but one way in which the 
query would be answered if these gentlemen were to have the final ‘‘ say,” 
and that that would be affirmatively. Noonecan deny that Mr. Whitcomb has 
been a hard working and faithful officialh Mr. Whitcomb’s annual report 
was sent to the Board of Aldermen to-day. It shows an increase of fire losses 
during the past year of $500,coo, and also an increase in the number of fires 
of twenty-four per cent. ‘The number of fires caused by defective construc- 
tion, however, has been reduced fifty per cent. Of the fires, only four per 
cent have been of incendiary origin. This is smaller than it has been for 
years. Mr. Whitcomb closes his report with a recommendation that greater 
care be exercised in the use of electricity, and also the raising of the standard 
for test for illumination oils ten per cent. Mr. Whitcomb states that he 
believes most thoroughly in coinsurance, and thinks that its adoption would 
tend largely to solve the problem of the constantly increasing fire waste. 

It is understood in insurance circles that at an early date the Lancanshire 
will comply with the laws of Massachusetts, as interpreted by Insurance Com- 
sioner Merrill, and re-enter the State. 

General Agent Frank Lock of the Atlas Insurance Company of London 
was in Boston last week. 

James Bruerton, the local manager of the German-American Insurance 
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Company, is doing the White Mountains, hoping to rid himself of a severe 
attack of the hay fever. 

A. R. Shattuck, who for some time has been manager of the Home Life, 
has resigned that position, and this week leaves for his first love, Minneapolis, 
where he intends to locate. Pending the appointment of a successor to Mr. 
Shattuck, J. N. Hazard of the New York office of the Home is in charge of 
the Boston office of that company. 

And now come some of the certificateholders in the Order of the Solid 
Rock, desiring that the affairs of that concern be wound up, and a rumbling 
is now to be heard from within the fortifications of the Peoples Five Year 
Benefit Order, one of the leading Massachusetts endowment orders, so far as 
finances are concerned, that is, if any dependence can be placcd in the an- 
nual report of the ‘‘Supremes” to Insurance Commissioner Merrill. A 
number of the certificateholders have already announced it as their firm con- 
viction that it would be the best thing that could happen to them could a 
receiver be had. 

The marriage of L. E. P. Smith of the insurance firm of Bache & Smith 
to Mrs. Corinne Warner is announced to occur on October 5. Bache & 
Smith are the general agents of the Northwestern Mutual Life Insurance 
Company at Boston. 

Insurance Commissioner Merrill was among the Bostonians who took in 
the Grand Army encampment at Washington. Major Merrill is an exceed- 
ingly enthusiastic Grand Army man, and can always be depended upon to be 
present at the gatherings, reunions, etc., of that organization. 

J. Frank Beebe, until recently with Johnson & Higgins, and William Wal- 
lace, formerly with the Boston Marine, have furmed a partnership, to be 
known as Beebe & Wallace, for the purpose of prosecuting a general fire and 
marine insurance brokerage business. 

William Wood was last week appointed general agent for Boston for the 
Wachusett Mutual, he succeeding George B. Fiske. 

Capt. Paul Sears. the well-known marine insurance man, died last Wednes- 
day at his home in Dorchester. He was eighty years of age. 

The members of the inspection department of the Boston Board of Fire 
Underwriters held their annual outing last week, Saturday, they being ten- 
dered the use of ex-Commodore Wedger’s yacht. A sai] down the harbor, a 
banquet, etc., and the day was spent most pleasantly indeed. 

A story with a moral attached is that of a big fire last August in the store 
of Putnam & Co., one of the largest concerns manufacturing bedsteads in the 
country, which was followed last week by an assignment of said firm, the 
cause given for the firm’s difficulties being that it was only carrying a merely 
nominal insurance and could net stand the immense loss occasioned them by 
the fire. GIL GILson. 

Boston, MAss., Sept. 26. 





SALT LAKE CITY, UTAH. 


[From Our OwN CorRRESPONDENT. | 
Rollo V. Watts, special agent of the Lloyds Plate Glass, and Delaware 
and American Central Fire Insurance Companies, recently visited this city in 
the interests of his companies and greeted his many warm personal friends at 


the same time. 
N. Mayes of Denver, Colo., has opened a fire insurance agency in this city, 


having purchased the agency of the Peoples of Manchester, and Manufacturers 
and Builders Fire Insurance Companies of H. B. Windsor & Co. to start with. 

A. C. Babcock of Omaha, State agent of the Phenix of Brooklyn for 
Nebraska, visited jthis city recently while on a Western tour looking up his 
mining interests and expressed himself well pleased with the city, but in some 
of the outlying districts he could not keep his eye off the ten per cent risks he 
ran across, even if he could not do anything with them. 

The New York Life Agency has again changed hands, Tisdale & Mann 
succeeding F, A. Grant as general agents. Mr. Grant remains with the com- 
pany under the new management. 

Tarpey & Sloan have flung their banner to the breeze as general agents for 
the American Casualty and Security Company of Baltimore. They have 
secured five rooms in the new McCornick Bank building and will have one of 
the finest suites of offices in the city. 

Heavy fire losses have been scarce in Salt Lake City for some time, and much 
credit should be given our efficient chief of the fire department, Major Stan- 
ton, and Captain Donnell, the untiring manager of the Pacific Insurance 
Union, for their rigid inspections, and compelling propertyowners to use 
Proper precautions against the storing of combustibles, or otherwise increas- 
Ing the hazards, 


Oliver Williams, manager of the Rocky Mountain department of the 


Northwestern Mutual Life Insurance Company, has been visiting the resident 
agent, L. B. Smith, and, as usual, putting forth his characteristic enthusiasm, 
despite the dull season prevailing throughout this section on account of the 
depression of the silver market, felt so much in this inter-mountain country. 

D. V. Diamond was recently arrested, upon the expiration of a term in the 
Oregon State prison, and brought here to answer the charge of the fraudulent 
use of the mails two years ago when he was an officer of what was known as 
the Salt Lake Fraternal and Mutual Accident Association, an institution that 
flourished for a brief season upon extravagant promises. Another case of the 
gullible public through their expecting too much for their money. 

The Knights of the Ancient and Essenic order, an institution organized in 
this city two years ago, has been ser ously discouraged recently by the arrest 
of their chief grand organizer, Dr. C. J. Weatherby, who is said to have been 
formerly connected with the Craw Valley Association of Kansas, upon the 
charge of fraudulent use of the mails. The doctor was bound over to await 
the action of the court. Before the time arrived for the second hearing, his 
bondsmen surrendered him to the authorities. The supreme treasurer was 
discharged at the former hearing, as the evidence did not incriminate him. 
He being a well known business man of this city, whose other interests would 
most probably absorb his attention, knew butlittle of the association with 
which he was connected. AGT. 

SALT LAKE City, September 22, 1892. 





GREAT BRITAIN. 


[From Our OwN CORRESPONDENT. ] 

There are still paragraphs in circulation about the Maybrick case, but 
nothing definite has yet been stated. 

We have had an unusual number of new companies of late. There is the 
British Union which is to transact all kinds of insurance (except life) under 
one company, one management, one premium, and under one policy. The 
arrangement has at least the merit of novelty; but it remains to be seen 
whether this incongruous conglomeration of diversified risks can be made to 
fit with any known law of average. There isa good board, with Lord Suffield 
as chairman, and the promoters hope that the saving effected by taking all 
these different risks under one policy and one management will enable them 
so to reduce the premuims as to secure a large business. Of course everything 
depends upon the adequacy of the premium—that is just the crucial point. 
The prospectus spoke of the directors being in correspondence with several 
insurance managers of influential position, but they intimated pretty plainly 
that if a better man came forward at the last moment he would have the pref- 
erence, This has, however, ended in the appointment of a Mr. Theodore 
Ford, who, so far as I can learn, has had no previous experience in the work- 
ing of an insurance company, though he is fully conversant with the working 
of joint stock undertakings of a misce'laneous character. Lord Suffield is an 
intimate of H. R. H. che Prince of Wales, and is not a man likely to lend his 
name to any underts ‘ing unless it had at at any rate every appearance of dona 
fide and ultimate *secess, 

Another new company is the Times Mutual Fire, the object of which is to 
deal chiefly, if not exclusively, with sprinklered risks, which reminds me of 
the story of Pat and Mike. Pat thought Mike’s pear pie was nicer than his 
own wife's pie, and so he asked Mrs. Mike what was her secret ? She said she 
put a quince intq her pie. so Pat went home and ordered his wife to make a 
pear pie which should be all quinces. Sprinkled risks are good if the 
sprinkler installation is good, and the periodical inspection what it ought to 
be. 

But if competition or the desire for economy leads to unsatisfactory instal- 
lation, and the duty of inspection is treated as of secondary importance, and 
in proportion, as that is the case, the value of the sprinkler protection decreases. 

The activity and development of the temperance party is producing some 
strange results, amongst which I may mention the formation of a ** Brewer's 
and General Fire Insurance and Guarantee Corporation,” with a capital of 
£1,000,000. It will insure licensed houses and all persons interested therein 
—‘‘ license holders, owners, mortgages, tenants or otherwise, against the non- 
renewal, forfeiture, avoidance or withdrawal of their licenses, and against all 
risk, damage or loss thereby occasioned.” This isa large order ; and when we 
consider that the licensing justices have had their position clearly defined by 
the decisions of the House of Lords in Sharp vs. Wakeheld, and that there is 
no longer any dispute (1) that a license is for a year and no longer, and (2) 
that its granting or renewal is absolutely at the discretion of the justices, we 
know what to expect in the future. The temperance party are forever re- 
minding the justices that there are too many hcuses (which even the publicans 
themselves are free to admit), and that as they have power to reduce the 
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number, irrespective of misconduct on the part of the license holders, there 
cannot fail to be plenty of business for the company in question if it is only 
supported by a very large and powerful memembership. Of course ‘‘ the 
trade” could do it if they thought proper, but they have a keen sense of the 
guid pro quo and will not be induced to subscribe with sufficient liberality to 
meet such a drain as is likely to be made on the funds of such an institution. 
There are 300 founders’ shares ; and the prospectus is not to be even advertised 
till 20,000 of the ordinary £5-shares are guaranteed, so that any further re- 
marks on the subject may well stand over for a future letter. 

There is a new Consolidated and a new Ark, Both these names have been 
used before, and the affairs came togrief. Yet these unlucky namesare delib- 
erately adopted, with the whole scope of English nomenclature open before 
the promoters. It seems curious andindicates.a sad poverty of resources on 
the part of the promoters. 

Nothing in the British Assurance world is more remarkable than the 
awakening of the old companies. Oneafter the other they are struggling out 
of the old ruts and getting ready to take their part in the battle for ‘‘ new bus- 
iness.” Theold Equitable, after more than a century of hide-bound exist- 
ence, has resolved to place itself under the Companies’ Act, so as to be able to 
issue whole life, non-participating and endowment policies, and generally to 
emancipate itself from the bonds of its deed, which have restricted its opera- 
tions for 120 years. The Sun has of late years taken a vigorous part in the 
general competition. The Royal Exchange has fcllowed in the same line, 
but that the old Equitable should have come out of its shell isthe greatest sur- 
prise of all. 

The Edinburgh Life is making a bid for popularity by the issue of a new 
policy, which enables a father to insure his son, aged 10, by the payment of 
Zit for £1000. But if he waited till the son was 25, he would have to pay 
421 for the same amount. The insurance does not commence for 15 years 
after t e issue of the policy, and if the assured dies before the expiration of 
that 15 years the whole of the premium paid will be returned. If he should 
die after that 15 years the £1000 will be paid in full. Should he wish to cease 
the payment of premiums at 50, he will pay £13 per £1000, instead of $11. 

The Gresham has issued a new half premium scheme. The half premiums 
are payable for the first five years, and after that the full premiums. But the 
fact that for five years only half premiums were paid, leaves no debt upon the 
policy. 

Yet another amalgamation, The fire business of the General has just been 
absorbed by the London and Lancashire, and the General will revert to its 
original condition of a life company only, 

In reference to mysterious paragraphs relating to the ‘‘ swallowing up” of 
one of the Irish offices, The Patriotic desires it to be known that it is not the 
office destined to undergo that process. 

The Review of this city has ceased its labored and long continued on- 
slaught on the Mutual Reserve It makes some excuse about the valuation 
report of the Mutual Reserve being before the board of trade, but that is 
It has most likely had the straight tip from a large life insurance 
**All’s well that ends 
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nonsense. 
company in New York that peace has been agreed on. 
well.” 








CASUALTY INSURANCE. 


—The accident business of the Travelers for August was the largest ever 
written by it in that month. 

—In the month ending August 20 the Travelers paid the face value of 
sixteen accident policies, amounting to $29,750. 


—The Pacific Coast Live Stock Owners Protective Association of Monterey, 
Cal., finds that the best way to get on in that business is to get out of it. It 
has paid all claims, and will retire. 

—The Columbian Casualty Company of Minneapolis has turned over its 
membership to the Columbian Accident Company of Chicago in order to 
devote .tself exclusively to plate glass insurance. 


—The larger accident companies always expect some claims whenever there 
is a bad railway wreck. The Travelers had four of its policyholders killed 
in the recent accident on the Pittsburgh, Fort Wayne and Chicago road. 


—A third of a million dollars is a large sum—a very large sum to be paid 
out in claims for accident indemnity during a single year. The United States 
Mutual Accident Association has, however, paid this amount during the first 
two-thirds of the present year. The assciation has a way of paying claims ; 
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in fact, its managers seem to feel that that is the object of its existence, and 
are so conducting its affairs as to strengthen and increase with each year the 
reputation which it earned years ago for just and generous treatment of 
claimants. 


-—Painful result of shaking hands.—An hotel proprietor in the north of 
England was in the act of shaking hands with a friend across h:s count 
when his hand came in contact with the counter rather sharply, with the re- 
sult that his little finger was fractured. He was, however, insured against 
accident in the * * * Corporation, and, therefore, doubtless bore the 
pain and inconvenience with greater equanimity than he otherwise would. 


—The American Steam Boiler Insurance Company of New York has 
applied to the Minister of Finance and Receiver-General of Canada for the 
release, on the 30th of November, of its deposits made on account of the 
business on steam boiler insurance. Notice is given calling upon al] Canadian 
policyholders in the said company opposed to such release to file their opposi- 
tions with the Minister of Finance and Receiver-General of Canada on or 


before that date. 


—A charter of incorporation has been issued to the ‘Columbian Accident As- 
sociation” of Staunton. The capital stock of the association shall not be less 
than $10 000, nor more than $100,000, and is divided into shares of $100 each 
par value, and 50,000 acres is the maximum of real estate allowed to be held. The 
officers of the association for its first year are: John D. Crowle, president ; 
S. M. Yost, first vice-president ; J. N. McFarland, second vice-president ; 
Charles L. Cooke, secretary; P. H. Trout, treasurer; H. T. Rockey, gen- 
eral manager; W. E. Craig, H. H. Henkel, J. C. Scheffer and John 
McQuaide, directors. W. E. Craig has been appointed as attorney and Dr. 
H. H. Henkel medical director, The priucipal office of the company is to 
be located at Staunton, Va. To gain public confidence this company 
will have to immediately raise $100,000 of capital if it is to operate on the 
stock plan. Otherwise its progress will be retarded for lack of confidence, 
and it will not be able to enter any of the principal States of the North and 
West. 

—Regarding the entrance of the Guarantors cf Pennsylvania into othe; 
States, a letter from the managers says: ‘*‘ We beg to state that after con- 
siderable consideration by the Attorney General of the State of Georgia, our 
application for admission to that State was granted, our statement filed, all 
fees paid, and certificate issued to us by the Insurance Department. This 
settles the question of our legality to do business therein. While this com- 
pany holds no certificate, as in the above case, from the State of New York, 
the Insurance Commissioner of that State, who has acted upon all the papers 
which we have presented, and certified copies of which are on file in that 
department, notified us that while he could not issue a certificate of admission, 
yet there was no law which prevented us from doing business in that State, 
Pennsylvania, of course, recognizes us, 
As to rates, we 


and we are now operating therein. 
for we are under the charge of the department here. 
emphatically deny any cutting. On the contrary, we have refused a large 
amount ef business from Georgia and elsewhere at rates which we do not con- 
sider sufficiently remunerative.” 


—The tna Life has paid since January last large sums for weekly indem- 
nity, on account of injuries received as follows: Being caught in machinery ; 
thrown from hose cart; dragged by horses ; struck by board thrown from 
planer; kicked by horse ; thrown from horse; thrown from load of hay; 
knocked down by runaway horse; thrown across postal car in rai‘road col- 
lision ; threwn against dashboard of buggy ; knocked down by heifer ; thrown 
from bed in postal car ;—also by falling on stairs; from buggy; from coal 
wagon ; from chair; from car; from table; off door-step ; on wet floor ; 
from roof; from wagon seat; on inclined plank; on icy walk ; from step 
ladder ; against wagon brake ; down stairs ; on car platform ; against anvil ; 
—also cuts on different parts of the person with a knife ; sausage rocker ; axe; 
broken stone jug; broken glass ; hatchit; paper cutting machinery ; razor ; 
scissors ;—also injuries due to falling of heavy weight ; broken block of 
marble ; iron hook ; broken beam ; wooden vat ; scaffolding ; stick of wood ; 
—and also horses falling with riders ; accidental discharge of revolvers and 
shot guns; being burned against steam pipe; puncturing hand on spindle 
and wire ; contusions by mis strokes with hammers; burns while extinguish- 
ing flames, and by acids ; by explosion of fireworks ; jammed fingers in car 
door ; splinters and foreign substances in eyes; being bitten by dog ; by 
spider ; by horse ; falling from bicycle ; jumping from sinking ferry boat; 
injured in railroad accidents; struck by base ball; striking hand against 
stone in pavement ; horse jumped on foot. 
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NEWS OF THE WEEK. 


NATIONAL ASSOCIATION OF LIFE UNDERWRITERS. 
THIRD ANNUAL CONVENTION. 


THURSDAY'S SESSION, 

AFTER the reading of the paper by Col. Carpenter of Boston, which was 
printed in THE SpecTaTorR of last week, it was resolved to have 10,000 
copies of it printed for general distribution. Several delegates then took part 
in the discussion, among them being A. P. Childs of Vermont, Simon Wolf 
of Washington, D. C., Joseph Ashbrook of Philadelphia, and S. S. Saffold 
of Cleve and. The convention next took up the report of the executive 
committee, dealing with the suggestions therein contained separately. The 
first subject was the memorial to the companies regarding rebate. As was 
expected, this elicited considerable discussion, all in its favor, I, Layton 
Register of Philadelphia, in moving the adoption of the memorial, said: 


I have sometimes wondered whether the lffe insurance agent whose persistent 
work requires unusual tact, unusual ability, ever gets tired, or loses interest 
any more than persons in other vocations. If so, one cause may be that the 
honorable agent is oftentimes robbed of the fruit of his labor by an evil that 
has crept into our business disturbing and destroying that pleasure and work 
which is necessary to success. It is not surprising that our work should 
oftentimes be discouraging and disagreeable when disturbed by this insidious 
evil, and that with one accord we should seek to destroy the cause. If our 
work becomes irksome, because this evil has to be endured, and our business 
suffer, for the true agent cannot work half as well when this underhanded 
work is permitted to go on with impunity, it resul s in driving respecters of 
the law from the field. 


Col. Raymond speaking from the floor said : 


Mr. Chairman and gentlemen, if this thing can be done; and it will be 
done if you put your shoulder to the wheel, if you earnestly make it as much 
a part of your work when you get back to your homes to atte d to it person- 
ally, as you do in doing your business of life insurance and as you are carefully 
attending to the duties and proceedings of this convention, will be astonished 
and gratified at the result, and you will be aiding and doing the greatest work 
that has ever been attempted in the business of life insurance in the entire 
world, I trust, that when this memorial has been adopted and we go back 
to our respective constituencies, we will be pledged not only as delegations, 
but as individuals, to do all that we possibly can, and all in our power by 
argument and by expostulation and by the spirit of proselyting, to bring 
about the result here asked for and we will go before the companies with the 
claims of every honest, earnest and effective life insurance agent in this land 
to say that we are absolutely in earnest in this thing and that there is no 
nonsense about it. 


C. F, R. Jenne of Vermont, D. E. Murphy of Wisconsin, W. J. Roddey of 
the Carolinas, J. D. Sutton of Kansas City, T. H. Bowles of Louisiana, Jas. 
T. Phelps of Boston, F. T. Lusk of Pittsburgh, and H. C. Lippincot of 
Philadelphia all took part in the debate, as also did Joseph Ashbrook, who 
said : 

I think it is highly important, Mr. President, that we exactly comprehend 
the situation to-day. Weare to deal a death blow to the practice of rebating. 
The unanimous sentiment of all right-minded agents in the United States is 
hostile to rebates, and it has been manifested on occasion after occasion and 
in a most unmistakable way, and I believe, that every American company is 
opposed to rebate. We go back not very many years to find nearly every 
agent in the country, possibly, rebating, a practice originally infamous, 
brought about by some forces that I will not undertake to explain, a perfect 
marvel to me, and which under the terrible stress of competition became 
almost general. If you are going to impeach violators your courts will be 
active for some time, but the burden is upon you; the evil of this thing has 
been made apparent, and I repeat here to-day boldly that every honorable 
agent in the United States stands unalterably fixed in an attitude of hostility 
to rebating. I do not want you to think that I am rash when I say that 
every American company is opposed to rebating, but I believe so, and I am 
for adopting this memorial to be sent to the companies. 

This national association speaks in tones of thunder, It speaks the voice 
of thousands of honorable agents throughout this country, and when this 
memorial is put to a vote, I think there will not be a dissenting voice. I do 
not think there is a man in this room who will have the courage to vote 
against it; he would be putting a stigma upon himself. ‘This memorial 
represents thousands of honorable agents of this country and through that 
memorial we do not demand—no, we assume no such attitude—we go to the 
companies we represent and we know they are ready to respond to anything 
that is honorable in our breasts and we say to them we think that this infernal 
monster should be given the death stroke. 


The memorial was declared carried unanimously, the statement being 
received with applause. 

Suggestions three and tour were adopted and then the amendments to the 
constitution were taken up. Considerable discussion ensued on the question 
of increasing the number of vice-presidents so that each local association not 
represented by an elective officer in the National Association should have a 
vice-president. One member moved that each association should have four 
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vice-presidents of the National Association, but the motion was tabled. After 
a lengthy debate which caused considerable amusement the recommendation 
as made by the executive committee was adopted by a vote of nineteen to 
four. The convention adjourned at 1.30 p. m. until Friday morning. 


FRIDAY SESSION. 


The convention was called to order at 11 o'clock and Joseph Ashbrook read 
the following paper : 


FUTURE OF THE NATIONAL ASSOCIATION OF LIFE UNDER- 
WRITERS. ° 


No one regrets more than myself that ,ou ave denied the pleasure of listening 
to-day to Mr. Lawrence Spicer, a distinguished mé mber of th Chicago Associa- 
tion, who bas been requested by your comn i tee to prepare a paper on he sut ject 
of the Future of the National Associati n of Life Und: rwriters. The illness of a 
member of bis amily has in erfered with the preparation of the paper, and obliges 
him to be absent on this occasicn. As a courtesy te: the commi tee, I have con- 
sented to occupy his place. Under my conception of the importance of such an 
assignment, I would have fe t bound, haa sufficient time teen allowed, to have pre- 
pared an exhaustive paper, in wrich every word and ;rgument and sugg: stion 
would have been thnice-weighed bef. re it was presented for your consid raion. If 
what | hase prepared should appear to be inadequate, IT must p ead tnat the paper 
was under’aken only a few days ago, amid the pressure of impurtan duties. 

The National Association of Life Underwriters is a delegated body, deriving its 
authority and xi-ten e from thirty-one local associatior s, in alm st «s many States 
ofthe Union. Toe local associati ns, the first of wh ch was formed in Boston nine 
yeats ago, are c mpcsed of the representatives of level prexium life msurance 
companies in their respective locali 1s, ard have for th ir object the 5 romotion of 
f at rnal fee.ing among agents, and the advancemect«f he general weitare of the 
s cred cau e of lite insurance. ‘Ihey had th-ir rise ori inally in ao eff rc to 
remedy the harsh and unreasonable hosti.ity which characterized con petiuon for 
business aming th varous c mp nies of the country. The first results which 
fullow ed these organizati ns are known to all of you. must contess tor myself, 
that the lunger I contemplate these results the more my wonder grows. The 
may have been « ne or more men in our rank» who knew what feelings ot kindness 
and what high allegisnce to the common cause were imprisoned 1n the breasts of 
the members of the great army of life insurance workers, bu | can scarcely teli ve 
that any one knew that it was orly necessary to wave a wand, and that out 
of est angement and hate and hostility would spring nob:e te lowship and union. 
With a fi.sh it was reve ‘led that loyaity to company was suborainate to the bigher 
fealty we owe to life i: surance, and that our d fferences and oppositions were 
small c: mpared to the in eres s we had in common ; and that ia the promotion of a 
common good to mankind, competition need never sacrifice what is man y and 
chivalrous. 

Boston was followed by Pittsburgh and Philadelphia, end the movement con- 
tinued t » wi¢en until now at the end of the second year of tre National Assoc ation 
there are thirty-one assoviati: ns represen’ed on this floo , and it is scarcely too 
much to hope that at the 1 ext meeting of the National A sociati n there wiil be 
delegations from every important cenue of life insurance throughout the ectire 
country. 

As » ll as it was found that t' e bringing together of representatives in a local 
association had developed a n> w fo ce in the business of life insurance, th: desire 
naturally arose to weld he 11 fluence of the different iocal associations into a mighty 
whole. It was only necessary to suggest the tormation of a Nat onal Association, 
and, in a few weeks from the time the plan was announced, the first meeting of fhe 
National Assoc ation was held in Bos’on. To those who at'ended that memurable 
meeting, nothing was move remarkable than the entire absen:e of self-seeking, 
either as to individu.l self or as to company. The pu-pose dominating every one 
was to find out some way by which the prefe sion of lite insurance soliciting 
might be further dignified and ennobled, and the grea business in which they wete 
ali engaged might be held more sacred asd as consecrated to the alleviation of 
human mis ry. 

In mv judgment the fu'ure of the National Association will d: pend largely upon 
what is accomplished by the local associ tions. Ihe stream is not likely to rise 
higher than its source. As the lccal associations grow inc mprehension of their 
power and needs, the National Association will acquire authori y and influe’ ce as 
their mouthpiece. It is evid nt to every r flecting miod that a new and great force 
has ben developed. The touch of fel owship and social interc: urse, wherever 
assojations have been torm:d with an intelligent purpose, has resulte1 in great 
mitigation of the harshness of competition, and in developing a higher professional 
pride and self-respect, and a cesire to raise the standard of qualifcations of repre- 
sentatives cf the business, and a recognition of the,duty to defend and elevate ‘he 
entire business cf lite insu ance irrespective of company affiliation. D finite 
results are seen in that consolida'i n of sentiment against the dangerous practice 
of reb«ting, which mide it possinle to secure the en ctment of laws against the 
practice in many S ates, and which, it is hored, willinduce the con panies to take 
such prompt actin as will exclude from the business the agent who persists in 
rebating. While the vexa ious practice of unsettling policies has m t entirety dis- 
appe:red, it 1s under the ban f public sentiment an ong agents. It is-to be hoped 
that the pressure of , ublic sertimen’ will so»n be so strong that no general agent 
or compary will fail to consider in the appointment o' agents the necessary qualifi- 
cati« ns cf intelligence, integrity, courtesy and a hgh sense of honor. Let any one 
compare the public sentiment among agents to-day with that of five vears ago, and 
he canoot but be aware f a great change. In this growing healthy sentiment 
among agents, consolidated as to lociliies by local associations, a: d as to the 
busi ess at large by the National Asso iation, is found inspiration and hope for 
the future. It would be most unwis~- to measure the power of this new force by 
what it has accomplished in fo mal and specific reforms. Sentiment works silently 
and often mest powertuily when least observed. We don't need iron-clad rules to 
govern us so much as we need to have every breast filled with noble self-respect, 
with professiona! pride, with manly regard for the just rights of others, and with 
enthusiasm for the cause 1n which we are engaged. Ths great force to which I 
have referred, if it is fur her d: veloped, as it may be, w.ll termeute ard sweeten 
the entire business. Let each on- of us go to his hom- resolved, it may be at some 
considerable sac ifice, to labor to build up his local association. Let us show the 
example of nob e enthusiasm, of chivalrous respe t for the rights of others, and by 
example and appeal, lift up the s‘andard of soliciting and general practice. Let 
us not rest until ufe insurance solic'ting shali have been recognized by reason of 
its beneficerce and value to the community, and the int: Ile tual and moral quahfi- 
cations of solicitors, as«n.a lev] with the learned profes-i ns. Let our voices be 
raised always for such a management of I\f- insurance co npanies as will conform 
to the idea that life insurance is a sacred trust, I had almost said a divinely 
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appointed agency for the relief of human want and woe. And the result of this will 
be that your local association will not onlv be a force to educate its members, but 
when your own and other associations raised to the same hright of excellence shall 
meet through their delegates in the National Ass ciation, it will need no prophet 
to precict the future of the National Association. These str ams of influence 
rol'ed into a mighty ocean will lift life insurance to that high pitch desired by all 
noble souls. 

I think | have shown that the future of the National Association is fraught with 
great possiblities. Its grea est mission is to be the organ cr mouthpiece cf a 
powerful public sentrment. No man can make a public sentiment for himself. 
The best thoughts and convictions and aspirations of many men must be fused in‘'o 
one, and this b coming recognized as an auth: ritat:'ve standard, the individual is 
influenced and strengthened by it. Before the local associati ns were established 
there existed few opportunities for agents to know each other, and to become 
acquainted with the best governing purposes of each other. Isolation produced 
the n tural result of suspicion and precjudice, and dis'orted estimate ot motives. 
And worse than hat, th-re was lacking the moral support which comes from a 
wholesor-e, intelligent public sentiment. The marve'ous change and improve- 
ment which inst«ntly resulted from establishing fraternal and social relations 
among agents, I have attempted to describe. I do no’, however, fali into the error 
of supposing that there cannot be infinite progress beyond what has already been 
accomplished. Public sentiment should constan ly grow wiser and purer and 
stronger. It 1s needless to indicate the possibilities for the elevation and ennoble- 
ment of the profession of soliciting, if every agent shall be constantly under the 
influerce of the most advanced thought and the purest and most unselfish purposes, 
not only of every member of his loca! association, but also of every member of the 
great body of agents throughout the country. 

Agents have performed a work wi hout which life insurance would have been 

tactically impossible. They have taught men the unc rtainty of life and the 
imperative duty of providing for dependents, and how this provision may be made 
by hfe insurance. It follows from this that the ijteas of the public r spectiny this 
great subject have been received fiom agents, and therefore as the agent attains to 
broader views and to nobler and more disinterested purposes, so will his presenta- 
tion of the subjec’ to the public advance and impr..ve. The reflex effect of this 
betier enlightment of the public will come in time to be felt by the agents and the 
companies also. 

The relation of the agents to the companies is the dependence to a great extent 
of the Ja‘ter upon the tormer. Consequently, the elevation of the profession of 
soliciting cannot fail to stimulats the adm» istrat ve officers of the companies to a 
wiser and more careful management, and to a more rigid adherence to the idea of 
a sacred trust as the only proper conception of the business. It is extraordinary 
that life insura: ce during the last thirty years has reached such vast dimensi ris 
under the condinons of each ey acing by itself and for itself, and the agents 
largely following the exam le. But to carelul observers it is apparent that the 
system of life insur nce might have shown a greater devel pment than has been 
attained in other respects than increase in size, 1f there had been a recognition of 
community of interests and less fierce compet.tion and riva:ry. It would doub less 
accomplish much go d if the officers of the comoanies were to form an association 
similar to those formed by the agents, and especially if they should make the 
attempt in tne same spirit in which the local a-sociatioas h:ve been formed. 

To conclude, ti e public sentiment about which I have shown myself so hopeful 
must have its rise in the local associations. The Narional (delegated) Associa‘ion 
affords the opportunity of consol'dating and nationaiizing the sentiment thus 
formed, and becomes its mouthpiece. 

It is rot out of place to reter to the fact that many leaders in the National Asso- 
ciation have been less fearful thus far that the association should rot do enough, 
than that imprudent legislation might be suggested which wou d wrongfully create 
the impression that there was an inclination to be meddlesome. There has never 
been a disposition to menace the authority of the administrative officers of the com- 
panies. Indeed. i is a mistake to suppose that the assoviations are com osed of 
agents only. Every company officer should be a member of a local associa ion. 
It is the only opportunity affurded fur conference for the ge eral good. 

A final word: You men are the creators of life insurance. Let what you have 
accomplished fire you with an ardent purpose to tire not until you have wrought it 


into perfect form. 

It was voted that this paper together with Col. Carpenter’s and the presi- 
dent’s address be printed and 10,000 copies distributed. 

Col. Carpenter introduced the following resolution and moved the suspen- 
sion of the rules to entertain it: Reso/ved,That this National Association urge 
upon the agents throughout the country the importance of organizing local 
associations. The resolution was carried unanimously. A vote of thanks 
_was tendered Master Richard Tillinghast for his services as page. The 
thanks of the association were tendered the National Convention of Insurance 
Commissioners for their careful consideration of the memorial presented them. 
A document calling for statistical information for the World’s Congress 
Auxiliary to the Columbian Exposition was referred to the executive com- 
mittee. Wm. D. Wyman of Chicago offered a resolution of thanks to the 
New York Association for its cordial reception and enjoyable entertainment 
of the National Association. The resolution was adopted by a rising vote 
and John F. Collins responded for the New York Association. 

The committee on nominations then made its report as follows: For pres- 
ident, C. E. Tillinghast of Cleveland ; vice-presidents, I. Layton Register of 
Philadelphia and B. F. Stahl of Minnesota; secretary, E. A, Plummer of 
Philadelphia ; treasurer, Wm. Ratcliffe of New York. Executive committee, 
three year term, L. D. Drewry, Tenn. and’ Ala ; Geo. F. Hadley, N. J.; 
T. H. Bowles, La.; I. S. Borley, Vt.; H. H. Kinney, Wis.; and for the 
unexpired term of C. E. Tillinghast, C. W. Pickell of Michigan. Vice- 
presidents from associations having no other representation upon the board 
of officers: H. B. Meigs of Baltimore; L. W. Moody, Conn.; D. W. Shideler, 
Ind.; S. B. Perker, Ky.; M. L. Borham, Carolinas; C. J. Gore, Kan.; M. 
L. Roeder, Nebraska; W. H. Haskell, Eastern, N. Y.; W. G. Staniland, 
Western, N. Y.; C. E. Staniels, New Hampshire; J, R. Voshell, Providence; 
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A. B. Denton, St. Louis, and J. B. Day of Texas, The report was accepted 
unanimously. 

Jas. T. Phelps of Boston'and W. D. Wyman of Chicago conducted to the 
platform the newly-elected president. He was welcomed by Col. Raymond 
and spoke briefly in reply. The hearty thanks of the association were offered 
to the retiring president, the secretary and treasurer and three cheers given 
foreach of them. Vice-presidents Register and Stahl were then escorted to 
the platform and both made addresses, as also did Secretary Plummer, 
Lindsey Webb of Minnesota offered the following resolution: 

Resolved, That the thanks of this association be extended to the insurance 
press for the assistance they have constantly extended to us in the cause we 
advocate. The resolution was carried unanimously by a rising vote. 

On the question of the next place of meeting Thomas Peters, representing 
Tennessee and Alabama, presented the claims of Atlanta, Ga., intimating, 
however, that he did not expect the 1893 convention to be held there. It was 
resolved that Cleveland be the next place of meeting in September, 1893, the 
time to be fixed by the executive committee. 

The following resolution was next adopted: Resolved, That the National 
Association request the officers of the American life insurance companies to 
urge their agents everywhere to identify themselves with the local associa- 
tions. Joseph Ashbrook moved that the National Association send kind 
remembrances to Lawrence A. Spicer of Chicago and sympathizes with him 
in the circumstances which prevent his attendance at this convention. There 
being no further business the convention adjourned to meet in Cleveland in 
1893: 

THE BANQUET. 

On Friday evening the New York Association entertained their guests of 
the convention by a banquet at Delmonico’s. President Blodgett occupied 
the chair and the speakers were seated with him. Six additional tables were 
hilled with a merry party and ample justice was done the elegant repast pro- 
vided. When the fullness of the time was come President Blodgett started 
the speech making by an able address. after which he introduced Mayor Hugh 


J. Grant, who spoke as follows: 

Mr. Chairman and gentlemen, it is a very great pleasure to thank you for 
this very hospitable reception. As your worthy president has said, I did not 
expect two hours ago to be among you this evening. I came a little late, as 
you will notice, but I came in response to an urgent card of my very good 
friend, and neighbor Col. Raymond. The duty that I was performing was 
official. I was endeavoring in a mild way to prevent certain people from 
landing upon this shore. Of course, each and every individual in this United 
States may have his views upon this subject, but mine. as I have stated in a 
public letter, are very distinctly defined. However, I do not think that at 
this time life insurance associations, represented as they are here to-night, 
by about as intelligent an audience as it has ever been my pleasure toaddress, 
will disagree with me that we can suspend emigration until such a time as 
that dreaded scourge is obliterated from the ships coming to this country. 
I am simply called upon to-night to say a welcome to this company, represen- 
ting one of the greatest institutions of these United States. As Mayor of the 
city of New York, I bid you welcome and trust that you may always find it 
convenient to have a convention in this city when the business of your 
association will warrant it. 

Letters and telegrams of regret and congratulation were read from H. B. 
Hyde, J. A. McCall, Jas. S. Pierce, Jacob L. Greene, John C. Wyman, 
Richard A. McCurdy, Chauncey M. Depew, Wm. M. Woodruff and M. V. 


B. Edgerly. 

C. E. Tillinghast spoke briefly and was followed by James W. Alexander, 
who spoke as follows : 

Mr. President and gentlemen: It is rather an embarrassing thing to be in- 
troduced as a substitute for that prince ot speakers, Chauncey M. Depew. I 
must say that I feel very much as the young man did who went to the funeral 
of his wife, and was asked to walk in the procession with his mother-in-law ; 
he said: ‘*I can do it, but it spoils all the pleasure of the occasion,” I con- 
fess, gentlemen, that I feel very much rattled ; in fact, I feel scared to death 
in being brought up suddenly to stand as an officer of an insurance company, 
before three hundred agents and answer for myself. It has been the custom 
with me to meet the agents singly, and they have almost invariably got the better 
of me. In the presence of this organized phalanx, I assure you that I would 
surrender at discretion, even if [ were invited to sign an application for a 
million dollars on the New York Life's new accumulation plan. But, gentle- 
men, I have enough presence of mind left to recognize that this is the best 
assembly that has ever been held, of the best men, in the best business, in the 
best country on the face of God’s world. Now I know that you have been 
deliberating over matters of considerable importance, but I cannot help 
believing in my inmost heart that you are here partly at least for the same 
reason that the colored preacher down in Thompson street recently took a 
He occasionally did a job of work, and he was up white-washing 


vacation. 
the front parlor of one of our merchant princes. The gentleman said to him, 
‘*T hear you are going to have a vacation, parson.” He said, ** Yes, sah. 
I'm gwine hab de fust furlough I done ’jyed de last ‘leben y’ars.” and = 

** NO, 


gentleman said to hin, *‘ I suppose you need rest for your mind.” 
sah,” he said. ‘‘ It is not ’zactly dat; I hab not been 'ficiating to dat sort of 
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a congregation dat ’quires much brain ’intment ; it is n’t de brain dat is so 
much affected. I’m gwine away to rest my mouf.” 

Gentlemen, while we may have our jest, I do not fail to remember that we 
are serious men, engaged in serious business. I know of no calling which for 
success requires more brain, more pluck, more industry, more all-round 


capacity than that of the life insurance agent. It is a general 
impression, not a general impression, perhaps, but it is an im- 
pression which prevails in some regions, that a man whe has 


failed at everything else, can succeed in the lifeinsurance business. That 
is not the fact. A man of that character went some time ago to the president 
of a life insurance company and said, ‘*Do you think I would makea good 
life insurance agent?” He knew this man very well. ‘* Well,” said he, 
‘*in all candor, I must say that I do not think you. would.” ‘‘ Why?” he 
said, ‘*it does not require much ability.” The president said, ‘* But you 
know it requires some.” Now, I believe that the work done by a true and 
honest life insurance agent is second only to that dome by a minister of the 
Gospel, the healer of souls ; I will not even except the physician, the healer 
of bodies. I believe that the iife insurance man who ccnscientiously goes at 
his work, is doing work for the benefit of mankind, and you will find that the 
man who keeps the second table of the decalogue, and loves his neighbor, is 
the man invariably who keeps the first table of the decalogue and loves his 
God, and you will find just the same that the life insurance agent who us: s an 
expurgated edition of the second table of the decalogue and leaves out the 
Ninth Commandment is the man who tramples the first table under his foot 
and makes gain his god. The life insurance agents are doing a work for the 
benefit of mankind and for their neighbors. I hear some bilious man, who 
sours everything he sees, say, ‘‘ Well, your life insurance agent is no 
philanthropist. He is working for his commission ; he is working for his 
guarantee or his salary or his bonus.” ‘That same man would say that the 
minister of the Gospel was saving souls for his miserable stipend, and that the 
physician was saving life for a five dollar gold piece. Look, gentlemen, at 
the mere question of a choice of a profession. Life insurance is not the only 
profession in which a man can earn an honest livelihood ; there are various 
professions of that kind. There are hundreds of thousands of people in this 
country who are making an honest living out of the sale of alcoholic liquors 
and their manufacture. Now, I am nota teetotaller. I acknowledge that it 
is necessary tha! alcohol should be manufactured, and there are occasions on 
which it is useful, but when we think of the crime and degradation that result 
from that tr-ffic, I would rather drag through life the miserable load of hope- 
less poverty than to earn one dollar in such a business, Then again, there are 
those who cater to our amusement ; that is an amiable calling. one that we do 
not want tocall particularly in question, but does it add one iota to the solid 
well being of humanity? It does not. But the life insurance business is such 
that every stroke that the avent deals for himself he deals a hundred for all 
humanity, and he chooses to do it of his own will. With such a calling and 
with such men as there are here, with whom I feel so proud to be engaged in 
it, what a world of good there is to be done! And should we stand appalled 
by any obstacle? Our business is not a bed of roses. I know of none which 
calls into action so many of the best qualities of manhood, but we are not 
to stand aghast at obstacles although we have them every day and of every 
kind. 

Now, what is the object of this great association? Why, it is to elevate 
this noble calling and tu make it easy for noble men to enlist in it, and it is a 
splendid object. When you have reached the height of your ambition, we shall 
have no more unfair competition, we shall have no more fraud, we shall have 
no more bickering and strife, we shall have no more misrepresentation, and 
we will all go along like brothers, and dwell together in unity ; and I say, as 
an officer of a life insurance company, God speed the day! I want to say to 
you in this capacity of an officer (hoping that I may be indulged by the other 
officers present if I assume to speak for all of them, and speaking officially as 
an officer of the Equitable Life). that we are with you heart and soul. And 
there is no extent to which you can go in this right direction that you have 
begun that we will not follow. We recognize the agents as the bone and 
sinew of the business. They are more than all else besides. Take them 
away and there is little left. We have always recognized that, and always 
will, and we pledge you our support to the best of our knowledge and ability. 

I had hoped that in this year we would have commenced a career among 
the life insurance companies in which matters would be a little more quiet. 
I had hoped that we might do one or two hundred millions less a year, and 
get a little enjoyment out of life but my very good friend McCall, whom I 
respect and like, and in whose absence nothing would ever be said by me 
that was not intended to be of a friendly character. has set the pace high this 
year and I feel something like the little boy who was being talked to by his 
father on the subject of religion. ‘The other boys and the family were sitting 
by, and the father was telling him that there would be a new heaven and a 


new earth, and this little boy said, ‘* Will there be a new heaven?” ‘* Yes,” 
the father said, ‘* there will be a new heaven.” ‘‘ And will there be a new 
earth?” ‘* Yes,” the father said, ‘‘ there will be a new earth.” The boy 


paused a little and said, ‘* Will there be a new hell?” ‘*Oh, no,” his father 
said, ‘there will not be a new hell.” He turned around to one of his com- 
panions and said, ‘‘ Johnnie, same old hell.” But we don't want that in our 
business, gentlemen ; we don’t want it any more than the little boy did. We 
want to have an order of things in which all those who are engaged in our 
business can go side by side, and shoulder to shoulder, and I am very glad to 
recognize in the proceedings of your convention that one of the points taken 
up was that attention should be given to the abolition of the habit existing to 
too great a degree of saying bad things about one another. If I should die 
to-night, I cannot help feeling that perhaps some friendly thing would be said 
about me. If Mr. Blodgett should die to-night, if Mr. Raymond should die 
to-night, if any of you should die to-night, there would be plenty of friends 
found here who would have some kind word to say. Why wait? Why not 
let our kindly feelings be shown now? and not only as to individuals, but as 
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to companies, I.et me, as I sit down, read to you a few lines, with which you 
are all probably familiar, but which seem to me to beautifully express this 
idea, and which I would like to leave with you as the last impression made, 


If I should die to-night 

My triends would call to mind with loving thought 
Some kindly deed, the icy hands had wrought, 
Some gentle word, the frozen lips had said, 
Errands, on which the willing feet had sped; 

The memory of my selfishness and pride, 

My hasty words, would all be laid aside, 

And so I should be loved, and mourned, to-night. 
If I should die to-right, 

Even hearts estranged would turn once more to me, 
Recalling other days remorsefully— 

The eyes, which chide me, with averted glance 
Would Jook upon me as of yore perchance 

And soften in the old familiar way ; 

For who could war with dumb, unconscious clay ? 
So I might rest forgiven of all, to-night. 

O! friends: I pray to-night, 

Ke~p not your ki-ses for my dea, cold brow; 
The way is lonely, let me fel them now, 

Think gently of me, I am travel worn ; 

My faltering feet are pierced with many a thorn, 
Forgive, O hearts estranged, forgive [ plead; 
When dreamless rest is mine, | shall not need 
The tenderness for which | long, to-night. 


The other speakers were Gen. Woodford, Simon Wolf, John F. Collins, 
Geo. W’ Perkins and T. H. Bowles. Col. Cantine of New York delivered the 
good night address and the convention of 1892 was at an end. 





Cost of New Business in Life Assurance. 


THE accompanying table shows the cost of each $100 of new business writ- 
ten and paid for in 1891, compared with a similar ratio for 1890. As there 
are many variations in the circumstances attending the operation of the sev- 
eral companies, this standard is necessarily a somewhat arbitrary one, 
assuming, as it does, that the whole of the net expenses were devoted to the 
procurement of new business. The ratio, however, is an approximate indi- 
cation of the economy of management exercised by the companies. It will 
be noted that a slight falling off is shown in £891, as compared with 1890, 
which will doubtless be continued in 1892, owing to the reforms introduced 
by many companies relating to their expense account. 














|Expenses,' Expenses. 


| | 
1891. | 1890. | 1891. 1890. 
| | 
| “| | | 
Name or Company. | New | New | Name or Company. | New | New 
| Business | Business | Business | Business 
to Net | toNet | | to Net to Net 
| 


Expenses.| Expenses. | 
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% % | % % 
Pg eae 4-34 4.28 | Phoenix Mutual..... | 669 | 7.14 
Bankers ..........+- 2.70 1.81 | Presbyterian Min....| 3.31 | 2.56 
Bettsbire..........5+ 4-54 3-85 | Provident! .andT..| 3.73 | 3.87 
PI Sia ne 9:09 c0s 7.21 10.68 | Provident Savi gs.-| 2.36 2.25 
Commrrecial Alliance) 3.23 0.82 | Register L. andA.. 294 | 2.25 
Connecticut General. 5.62 5.15 | Roval Union......::| 5.25 4.81 
C.nnecticut Mutual...) 5.78 5.84 | State Mutual......../ 4.87 4.42 
Covenart Mutual...| 2.72 G2d | TROD ics20600-. 2.78 2.43 
Equitable ot Iowa....| 4.14 5.21 | Union Central.......| 4.07 4-15 
Equitabie, New York, 4.22 4.31 | Union Life....... eats 2.08 “ea: 
German Mutual......) 25.39 24.05 | Umon Murual...... 5.96 7-41 
Germania.........-.. 6.69 6.40 | United States.....--|- 3.39 3.48 
Home Life.......... 4.54 640 VPP sic cccs die 13.03 6.59 
Ce Serre 4.62 1.77. | Washington........ 5-67 | 6.45 
Kinsas Mutual...... 3.61 cast —- —_ ——- — 
Life Ind. and Invest.) 3.11 3-75 Averages........ 4.29 4-51 
Manhattan. ......... | 5.22 6.52 
Maryland............ 5-14 | 5.82 
Massachusetts Mut.. 4.22 | 4.22 | /adustrial Business. | 
Michigan Mutual.... 4.62 4.87. | John Hancock ...... 3.83 3-49 
Mu ual of Baltimore. 11.29 10.10 | Life Ins. Co. of V«..; 2.79 3-77 
Mutual of Kentucky... 4.55 4-23 | Metropolitan....... 4.18 3.61 
Mutual of New York. 5.12 5.45 | Peoples Industrial..; 3.09 | 2.32 
Mutual Ben fit...... 4-33 447 | Provident ....-... 1.89 4 
National of Vermont. 4.67 3-73 | Prudential .......... 3-44 2.75 
New England....... 5.42 4.94 | Sun Life....;:....... 2.54 1.51 
New York Life...... 5.51 | 5.12 | U.S. Industrial.. 2.47 2.13 
Northwestern ....... 3-51 | 3.45 | WesternandSouth'n 2.86 2.26 
Pacific Mutual....... 5.29 | 4.96 ——- — | —_- —— 
Penn Mutual........ 3-81 4-13 Averages........ 3-71 | 3-14 














The Louisville Germania Reinsures. 


ANNOUNCEMENT is made of the reinsurance of the Louisville Germania Insur- 
ance Company of Louisville, Ky., of which Pierre Viglini is president and 
Wm. Kelday was formerly secretary. All its risks have been transferred to 
the Phenix of Brooklyn, which thereby increases its premium income some 
$15,000, The company has $100,000 capital, and at the beginning of the 
year had a net surplus of $17,527. The Germania Bank, of which the Louis- 


ville Germania was an offshoot, will represent the Phenix in Louisville. 
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Fire Insurance in Kentucky. 
THE Insurance Herald prints the following table of premiums and losses of 
other State fire insurance companies in Kentucky during the first six months 
of this year: 

















l 
} Premiums Losses 
Name or Company. acetal: | Paid. 
rot Bisa totes etaededeancn enone yaendhets $35,264 $28,493 
CO EEE e OO OL Eee ETT CER eee 8,982 4,274 
Alliance Insurance Association........-.....2.-.06+- 2,700 68 
American, Massachusetts ....----..---00-- 2s cece eeee 3,226 8 
American Fire, New York .............. 22-22-2005. 20,228 27,827 
American Fire, Pennsylvania ........------.+-eeee8- 19,580 5,195 
PI II io 600 Kee esesiccscessscceesersees 6,576 621 
PUGS FUMING CO oc cccscsccwescisiccsccesessccses 4,822 | “ean 
IN fa pecb cess cderbdbuwteresdsreskyseteseoese 3,102 2,134 
PE NE cv crnvncwedesc ss sécrererecosenscese | 5,607 5,472 
a cubivnagede tees 0ececedeesees sees 4,571 1,096 
EE ania ar eeadesrabedes i6e cvndes «rene eieos 8,711 10,666 
Citizens, Pennsylvania. .........200. css cccccceceess 3,628 4,332 
PID say Baddbed neds dived hevenes. 06 Viwwiaescdn 1,254 2,419 
COMMGTCI WEG oc cciccccccccscvsvedeccssccceseos 32,86c | 12,483 
IIE, BND i oivtiesciced Secscecesaveescescs +sees 14,564 4,625 
EE ee er ee ee Pee rE 22,188 11,618 
Delaware Insurance Co. of go eee 4,449 2,171 
PT ODS csbvictpep es Corse nes cberteseseees 3,732 ae 
Five Association of Philadelphia.. ---- ...........-- 21,550 18,045 
PT ERNE ibiceecisiieneeenssosSs senredeowseet 24.956 12,241 
EE keane Saibskr shaadi tonne wetKeereeee 5,273 3c6 
IN ool sc cacis «end oanovnledainddnss 22,420 =| 19,340 
OIE fos ac cvenewecdredesicvessecegerss 29,227 20,900 
ace anise dneutersecteressebdbebesvess 3,231 14,433 
CED boa iGeaid nenapereds cowenestsineeweeg wae 6,551 | 717 
ES Ee ere rere 6,710 5,265 
Guardian Assurance Co .........-------2-e08- 13,766 6,358 
Hamburg-Bremien .....ccccccccce. scccccccccssccccs| 16,816 4,088 
gy ER SS ee ere 31,805 16,079 
FR chr sees s ics Gsewisesdiessrsinedodecdewosreeee 48,593 37,461 
Imperial Fire.......... Fist cleereceper 5 524 9,800 
Insurance Co. of North Amrica..........-2--...--. 29,913 15,324 
Insurance Co. ot the State of Pennsylvania .........- 4,241 1,835 
NG 5 ac caakecdapewedien sank teaen ewe-b st 30,978 20,768 
Cet AVIGREE Chad rev eeter ewwserinnpeeeeses 8,814 934 
Liverpool and London and Globe................... | 50,140 27,353 
London and Lancashire Fire .............-+-+-+-++- 36,553 14,825 
ee ee eer ree 34,729 21,440 
Manufacturers and Builders ................0-000005 939 ee 
Mechanics and Traderfs............00..seeceeesseees 5,203 | 363 
PE Fo OE Clee icctccsccecesesess covcceseeses 1,687 3,078 
Merchants, New Jersey. .........-..-sccccccccscsees 12,475 8,962 
PEI WIE lec ceccvesicesecscestecccesrscsee se 5,844 833 
Milwaukee Mechanics.........---2...-.0-0e0eeeeee: | 9,393 2,898 
te driiiac bc ebeatren vwkeewesioetsd 29,082 8,015 
DIO PONE BMG. coo ciccscccceciessvosseseeseses | 6,582 4,792 
INOW FtWe BOWETY PIG. cece cic secs cceccesvcceces | 15,171 7,667 
I lene data sede cid tevenseseeeeasiens 18,359 12,411 
North British and Mercantile .................06..4. | 24,911 | 28,462 
PO II ics cc oc cewioseesccciccessenes 24,126 11,484 
Northwestern National ..............2050.0eeeeeeee: 6,337 8,537 
PEE ME ccccereci esecietscetesscesens s6eeee 13,023 14,939 
EE DR hoes heen ce Uris cebecsdtecntuceeeess | 16,645 1,826 
Ree nn re 10,889 21,194 
ioe SL ceaeuedednccmierieeersdneaeesee 1,903 1,950 
EE BOIS iisia foe 0in ee Oidr 00 Ue «Vein ntieciéiesso's 14,953 11,983 
I aciiovhesdmdehemeeess 1c abemeeor eats} 5,172 2,123 
EE Ed itt pee beedernjiean die iwewendeeyenes® 27,331 21,466 
Phoenix, Connecticut Téews BE —apunucgkidedaenewod 41,244 42,083 
PR, Coscia cs ciscccorcseese 4600 edwbea 15,728 15,835 
Providence-Washington ..............000-eeeeeeeeee 8,977 5,326 
PE FIRE 0s sc csc ctesesesiccsnvecceces coves 6,567 312 
OSPR OF AMON Recess osicccccscccessccccccscoossecs 37,391 44,508 
TE car AbiGee SeceOinterrss ens sewceoerees 3,440 2,941 
BUNUN CIUNTINicccs ce nnceiccccvesewedcensesceee 4,671 2,677 
ea dire Riees 685.60 ep Cd6 6b 145 Oo ds Keon eeow snes 120,051 77522 
St. "Paul F. and M...... Srna ne eee 5,720 6 604 
Scottish Union and National................--.-... 21,434 10,540 
EN, Sac cevcinecesccerecseeveercscees 871 217 
I I Rrxaeinc.u0ns eee bes ne+ é0e vis sweeweseys 5,937 4,523 
ON EE S| Re rere 16,642 20,266 
Sate Investmert and Insurance Co.............--.. 15,432 8,407 
Sun Jasurance Office... ocecccccvvcccsecsccccscccses 11,811 6,896 
Sun Mutual, New Orleans..............0++2200-s00e 9,630 3,409 
Syndicate.......sssseseseeeseeeerceeseeececeneccees 4,971 2,248 
I dia T i eUEROKES ress cb cbevcdsensrccderdyoes 12,704 7,444 
aE BN ooo oid. Sec ccccccccseivesseess 4,565 3,626 
Underwriters, New York..............00--seeeeeees 17,697 11,696 
Underwriters, Rho‘e Island ...............2..2.005. 4,392 860 
Union, Pennsylvania 2.26.60 cices sevcvccccccccceses 5,159 1,017 
en wire dtnedenheeebpes 2,481 1,181 
Union Assurance Society ........-202-... ee eee eeeees 3 125 meee 
ee eg. RAPP PEP EL Pot EE OP OEE ETT TE TEE 4,573 796 
NE NO i niecingnetnsewssnssmeesiscueowssens 7,692 6,381 
WOOSTER ASSUTENCE CO 2.0.0.0. oce ceccccccesccsesecs 20,858 9,272 
Williamsburgh City Fire. ......--.. 0... cece eee e eee! 3,189 1c3 
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The Industrial Life Insurance Company of New York. 


THE Standard of Boston calls the attention of Superintendent Pierce to the 
Industrial Life Insurance Company of New York, a legitimately organized 
brokerage company, and makes the following charges against the manage- 
ment. 

That the company, acting as agent for several regular life companies, 
has been selling policies to the public on weekly or monthly installment pre- 
miums, the Industrial Company affecting to pay the premiums to the com- 
panies, and collecting from the assured. That, ‘‘in several instances, it has 
not paid the full premium, and the regular companies are the losers, as the 
policy given the assured is a receipt for one year’s premium.” 

In a letter to us President Osborn Congellton replies to the Boston journal. 

‘*The company has paid goo per cent more money to the companies issuing 
the policies than it has collected from the insured. Twenty-seven thousand 
dollars in cash besides all the money collected to date, has been paid for the 
business. Every cent due the insurance companies on policies delivered 
and all other bills were promptly paid until the first of last month. At that 
time a dispute arose among the officers resulting in a breaking up of the 
Board of Directors. Pending a reorganization and before the retiring 
members were permitted to legally withdraw, the company’s affairs have been 
tied up for settlement. Checks for an amount sufficient to cover all liabilities 
on policies and other trust funds are on deposit with attorney for settlement. 
All policyholders are thus protected.” 

The Standard further charges : 

‘*A ‘disagreement’ of the board of directors has been brought about by 
the sudden disappearance of one of the officers of the companywith a substantial 
bank roll. * * * When asked the other day, by an official of one of the 
life companies, if he did not think the Industrial was conducting its affairs on 
anything but a business basis, Mr. Congellton is reported to have replied 
‘Well, you know there’s an old saying that a fool is born every minute.’ ” 

Tothe above rather unfriendly remarks, Mr. Congellton replies: 

‘*The statement about the substantial bank roll said to be gone with one of 
our officers, and the statements attributed to me at the close of the Standard’s 
drivel, are, to be brief, Standard lies in every particular.” 





The Northwestern Association. 


THE twenty-third annual meeting of the Fire Underwriters Association of 
the Northwest began its first day’s session in the ladies’ ordinary of the Grand 
Pacific Hotel to-day. President H. P. Gray of St. Louis called the meeting 
to order at 10:30 A.M. ‘“ 

Roll call being dispensed with, Secretary Munn of Beloit, Wis., submitted 
his annual report—the total membership numbers 348, 339 being active, 
eight honorary and one associate. The receipts amounted to $1794 and dis- 
bursements $1413. 

President Gray followed with his annual address After expressing the 
gratification he felt at the honor of presiding over such a body, he attacked the 
evils of reinsurance, and said in part as follows: 

I know I speak the sentiment of go per cent of the local and special 
agents and many of the general agents, when I say that this practice has 
grown in our business to be like the opening of a perfect Pandora’s box of 
evils. It has attracted to our business in the last decade a nest of parasites 
and charlatans, whose manner of conducting any other business ashore would 
put them in the hands of a sheriff, and on the seas give them an opportunity to 
decorate the yard-arm of some war vessel. But backed by the hope of reinsur- 
ance trom sume legitimate company, they have been educated into the belief that 
they are safe if they can hold out long enough to get a sufficient volume of 
business on their books, to make it an object for some legitimate company to 
buy. It has educated our best local agents to the belief that any man can 
start a company, steal their business by rate-cutting while they upheld board 
rates, and when he can go no further sell out to the companies who have de- 
nied him the privilege ot holding his business against the pirate. 

As to how best to remedy the matter, and in answer to the question of his 
predecessor, ‘‘ What next can this association do to best serve the interests 
of fire underwriting,” President Gray said: 

Would not the interests of fire underwriting be greatly served if in 1891 we 
could have had sixty-one out-and out failures instead of sixty reinsurances and 
one failure? Would not the class of local, special and general agents, with their 
occupation gone, and the assured with his unearned premium gone, have been 
excellent teachers of the fact that our business had more of business principle, 
which is the basis of all commercial transactions, and experience in its proper 
conduct, which cannot be learned ina year or two. 

The death roll of the association for the past year is as follows: T. F. 
Aspinwall, president Grand Rapids Fire; D. B. Warner, general agent, 
Phoenix Assurance Company of London; T. R. Bursh, Western manager, 
Phoenix Insurance Company of Brooklyn ; Thomas L, Dean, general adjuster 
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Hartford Fire; J. P. Vance, general agent, Hamburg-Bremen; and A. D. 
Ruegger, special agent, North British and Mercantile. Committees were ap- 
pointed to express fitting tribute to their memories. 

‘** Annual Address” was the title of a paper read by Abram Williams, 
Western manager of the Connecticut Fire. ‘‘ The question as to how we can 
make the fire insurance business more profitable,”” said Mr. Williams, ‘‘ has 
been discussed at these meetings for the past twenty years, yet we are no 
nearer a s lution to the question apparently than when we started. I think 
the enforcement of the eighty per cent coinsurance clause a step in the 
right direction.” Mr. Williams advocated the simplifying of the present 
policy contracts, so that the assured would read and could understand its 
conditions. Considerable merriment was caused by his showing a modern 
policy with some half dozen pasters attached. Regarding the unfortunate 
outcome of the proposed insurance exhibits at the World's Fair, Mr. Williams 
expressed regret that the companies should have rejected such an excellent 
opportunity for educating the public to the value of proper building con- 
struction. 

T. H. Southwick, manager at Chicago of the Michigan Fire and Marine, 
followed with a paper entitled, ‘‘ Cash value to insurance companies of 
handshaking.” In asemi-humorous strain, Mr. Southwick told of the trials 
local and special agents have to contend with, and what a powerful influence 
there was in a hearty handshake, a genial manner, and a word of commenda- 
tion kindly spoken. ‘‘ You will find,” said Mr. Southwick, ‘‘that the man- 
ager who extends to his representatives the courtesies of life is the one who 
gets the cream business.” 

After an adjournment for dinner the afternoon session was opened with a 
paper on ‘*Coinsurance,” by E. F. Beddall, New York manager of the 
Royal. This subject, of all-absorbing interest to insurance men at the pres- 
ent time, was handled by Mr. Beddall in an able manner and was listened to 
with unvaried attention. Mr. Beddall favored coinsurance in strong terms, 
and said that its application should be general in all parts of the country. 

‘* High buildings, their internal and external hazard from fire,” was han- 
dled by D. J. Swenie, fire marshal of Chicago, in as masterly a way as would 
have been a conflagration. Chief Swenie thought that sky-scraper office 
buildings were in a great measure fireproof. 

A. A. Crandall of St. Paul, special agent of the Western Assurance, spoke 
on ‘‘ How rates are made and unmade, and the effect upon the profit and 
loss account.”” His address was able and interesting, and elicited a hearty 
round of applause. 

This closed to-day’s session. The programme for to-morrow is ‘* Public 
policy,” by H. T. Fowler of Minneapolis ; ‘‘ A decade of insurance legisla- 
tion,” by C. C. Hine of New York; ‘* Minimum tariff and its application,” H. 
C. Clarkson, Topeka, Kan. Afternoon session—A lecture by Prof. C. C. 
Haskins of Chicago on ** Electricity, light and fire.” Then follows the elec- 
tion of officers for the ensuing year. From present indications Eugene Har- 
beck, the popular Western manager of the Phenix Fire of Brooklyn, will be 
chosen president. 

Two prominent personages in attendance at the convention to-day were A. 
Duncan, home office manager of the Scottish Union and National, and 
Herbert Folger, Portland, Ore., manager of the New Zealand Insurance, and 
a leading member of the Pacific Underwriters Association. G. A. B. 





MERE MENTION. 





—A committee is rerating Bango, Me. 

—The Palatine wants a license in New Hampshire. 

—Tornado insurance will be written by the Caledonian. 

—Mrs. Elizabeth Stanton died last week at Patton, Pa., aged 117 years. 

—Murney & Kelleher is the title of a new insurance firm at Lynn, Mass. 

—A fine block will be erecred by the Fitchburg Mutual Fire of Fitchburg, 
Mass, 

—Edward T. Perrin, a Denver insurance man, died lately from the effects 
of a tumor. 

—James Valentine, manager at the home office of the Northern of London, 
is in New York. 

—At New Orleans an addition of five cents per $100 has been made to the 
old river rates on cotton. 


—In a letter to The New York Herald the president of the New York 
County Co-operative Fire Insurance Company, remarks; ‘‘ This company 
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is conducted on the most economical! basis, and insures only the best risks é¢ 
can obtain.” The italics are ours. 

—Wnm. W. Eaton succeeds Julius Converse, deceased, as a director of the 
Hartford Life and Annuity. 

—The insurance business of the late Chester Tilden at Willimantic, Conn., 
will be conducted by.D. A. Lyman. 

—The wife of Clark W. Hatch has secured a divorce for abandonment, 
Hatch is supposed to be in South America. 

—lIt is stated that the Davenport Mutual of Davenport, Ia., is issuing poli- 
cies without waiting for full authority so to do. 

—T. W. Haney, formerly aforeman in the Atlanta (Ga.) Fire Department 
has been appointed chief of the Jacksonville (Fla.) Fire Department. 

—The Knights and Ladies of the Golden Rule, a fraternal order of Nash- 
ville, Tenn., are getting anxious as to the condition of their grand lodge. 

—Under an amendment to the constitution of the Spokane board each 
member will deposit $50, which will be forfeited in case of violation of rules. 

—The question of enforcing the ordered twenty cents flat increase in rates 
at Chattanooga, Tenn., will probably be settled at a meeting called for to- 
day. 

—A half interest in the Macon, Ga., firm of Geo. W. Burr & Sons has been 
purchased by W. R. White. The firm will hereafter be known as Burr & 
White. 

—Fritz G. Henckley, a young insurance man, was recently married at San 
Francisco to Miss Florence Blythe, heiress to the millions left by T. H. 
Blythe. ; 

—The Equitable Life has paid the policy carried by J. E. Walthall of Knox- 
ville, Tenn., who was killed at Coal Creek while serving in the militia in the 
labor riots. 

—Many prominent gentlemen were present at the quarterly meeting of the 
Life Underwriters Association of Eastern New York, held at Albany on 
Tuesday last. 

—We heartily sympathize with M. M. Sweatt, secretary of the Commercial 
of Montgomery, Ala., in the loss of his wife, who died last week after a pro- 
longed illness. 

—Henry W. Gray, Jr., formerly special agent for the American Fire of 
Philadelphia, has accepted the office of secretary of the new Columbian Fire 
of Louisville. 

—Samuel Howland, a former insurance man of Fall River, Mass., was 
arrested recently in an action to collect an old debt, while visiting Westport 
to attend his daughter’s funeral. 

—The $25,000 damage suit recently brought the Parkersburg Insurance 
Company against R. J. A. Boreman, its former secretary, has been compromised 
for $245, the suit being dropped by the company. 

—An attachment for $1790 in favor of Horace Moody against Geo. H. 
Leonard has been placed in the sheriff's hands. The two gentlemen named 
formerly composed the agency firm of Leonard & Moody, New York, and the 
attachment forms a part of an amicable settlement of that firm’s affairs. 

—The attorney for the District of Columbia has decided that the law does 
not require insurance companies to file copies of their statements with the as- 
sessor, but only to publish them in two daily newspapers at least once in each 
March and September. 

—The Metropolitan Message is a beautifully illustrated little pamphlet which 
sets forth the advantages of insuring in the Metropolitan Life and gives much 
other interesting information. It bears on its cover the legend: ‘‘ Read, 
mark, learn and inwardly digest.” 

—Hy. A. Appelius, manager of the Metropolitan department of the New 
York Life Insurance Company, will remove from the main offices of the com- 
pany to the offices formerly occupied by the New York Endowment Company 
at 157 Broadway, New York city. 

—The indictment against Joseph Bowes, Baltimore manager for the 
Equitable Life, for violation of the anti-rebate law, has been quashed, Judge 
Wright ruling that the law discriminating against other State companies is in 
contravention of the constitution of the United States. 

—The Reserve of Cleveland and J. W. Weigel attached the. property of 
the Sandusky of Toledo last week. Bonds were given for the release of the 
property, and the Sandusky’s officers threaten to prosecute those responsible 
tor the action, claiming that there was no foundation for it in fact. 

—‘*I wonder if I couldu’t collect at least half of the insurance on my 
wife,” remarked Col. Percy Yerger to his friend, Maj. Witherspoon, as they 
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were sipping their mint juleps in a Harlem saloon, 
dead, then?” asked his friend. ‘‘ Well, not exactly. But every night when 
I come home late she says she is half dead with fright and anxiety. It seems 
to me that in law and equity I could collect half the insurance money.” 
— Texas Siftings. 

—Frank H. Ballard, the genial superintendent of agencies of the Equitable 
Life Assurance Society, wil] enter the bonds of wedlock to-night. Miss Alice 
Carter of Orange, N. J., is the happy bride. Mr. Ballard has many friends, 
all of whom will join us in best wishes for the happiness of himself and bis 
bride. 

— Three members of an organized band of firebugs have been arrested at 
Brooklyn, N. Y., and held without bail. ‘They made a proposition to a mer- 
chant in that city to fire his place for $100, and he led them on in their nego- 
tiations, after notifying the police, until they were at last caught in the act of 
firing the building. 

—Of the 430 policies issued by the Mutual Life in 1843, the first year of 
its existence, twenty-four are still in force. The balance terminated as fol- 
lows: Not taken, 16; surrendered, 54; expired, 101; forfeited, 111 ;- by 
death, 124. Of the whole number issued 218 were for short terms only, ten 
of which matured as death claims. 


—Another good company has placed its metropolitan interests in charge of 
T. Y. Brown, viz.: the First National of Worcester, which recently entered 
New York State. It was known that the company was looking for a com- 
petent and reliable agent, and it will be generally acknowledged that it has 
amade a judicious choice in selecting Mr. Brown. 


—Alexander Munkittrick died on the roth inst. in London, at the age of 
eighty-three. Mr. Munkittrick was for many years a well-known business man 
in New York, and joined the force of the Equitable Life many years ago. He 
established that society in Great Britain, and was its manager in London for 


some time. His son, A. Munkittrick, Jr., now occupies the same position. 


—William M. Richards, president of the Fidelity and Casualty Insurance 
Company, died suddenly of heart disease on an Annex ferryboat at 10.30 
o'clock last Tuesday night, while on his way home from Jersey City to 
Brooklyn. Mr. Richards was seventy-four years of age and was born in 
Hingham, Mass. For many years he was a member of the dry goods firm of 
Richards & Collins. 


—The question of the extent of liability of electric light companies for fires 
caused by defective installations has been raised in the case of the loss of 
Kaufman, Strouse & Co. of Louisville, Ky. Suit has been brought to recover 
about $230,000, of which about $200,000 has been paid the firm by insurance 
companies and the balance is the excess of loss over insurance. The progress 
of this test will be watched with interest. 


—John R. Freeman, engineer of the inspection department of the Associated 
Factory Mutual Insurance companies, writes to the Gardner Governor Com- 
pany of Quincy, IIl., as follows: ‘* We hand you herewith copy of report of 
test made of your ‘ Underwriters’ Pump.’ From this report it is proper to 
place your name on list of parties making (accepted underwriters) pumps, and 
will see that it is added to next addition of the specifications.” 


—The lusurance Year Book for 1892. In its twentieth year this most 
elaborate insurance annual appears in two octavo volumes. [, fire and 
marine insurance, 425 pages, with appendix of 300 pages; II, life and mis- 
ceilaneous insurance, 496 pages. In a general way the work comprises eleven 
departments—statutory, legal, statistical, tabular, analytical, ete. Company 
data are complete, agency lists immense. We must commend the life in- 
eurance section as being really such, as it is free from the taint of assessments 
ism. The Year Book is a great source of insurance information. The 
mechanical execution is of the high order of the publications by The Spec- 
tator Company.—A merican Exchange and Review. 


—‘' Fire Insurance by States,” for the years 1880 to 1891 inclusive, has 
just been issued by the Underwriter Printing and Publishing Company. This 
edition is more perfect and reliable than any previous one owing to its use of 
the United States Census Reports for the ten years ending with 1889, and to 
the more complete reports received from the insurance companies direct in 
the last two years. The figures in great measure are compiled from the reports 
of the State Insurance Departments, and where these are not obtainable, 
from the reports of the companies tiemselves. The latter have a growing 
realization of the importance of statistics of this nature, and comply now with 
greater readiness than heretofore to requests for their experience in the several 
States. The items given in this record are risks written, premiums received 
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and losses paid, with percentages. The book is substantially bound and 
clearly printed, and is a credit to its publishers. The lateness of its issuance 
is accounted for by the fact that it has been thoroughly revised in order that 
it might conform to the census reports. 


—Mrs. Mary Repre of Scranton, Pa., makes a serious charge against the 
Guarantee Alliance, a New York assessment concern, at 137 Broadway. The 
allegation is that, knowing the company was insolvent and could not pay its 
debts, it sent its agents out to solicit insurance, tock risks and collected 
premiums upon policies already issued. Mrs. Repre will bring suit against 
the company to recover $2000 upon the life of her husband. Mrs. Repre 
says that the premiums were paid regularly. and that when herhusband died, 
four months ago, she notified the home office and demanded the payment of 
the face value of the policy in vain. This company was examined by the 
Insurance Department of New York a short time ago and found in a very 
shaky condition. , 


AUTOMATIC SPRINKLER NOTES. 


—Grinnell sprinklers will be installed in the plants of ‘the Farwell Cotton Mills 
Company, Lisbon, Me., and J. L. Libby & Co., Lynn, Mass. 


—The plant of the D. M. Sechler Carriage Company, Moline, Ill., will be 
equiprfed with sprinklers by the Neracher & Hill Sprinkler Company. 


—Six Gray sprinklers lately operated in one of the stations of the Municipal 
Electric Livht Company, Brooklyn, and quenched a fire which might otherwise 
have proved destructive. 


—The Niagara Falls paper mill will be supplied with a complete equipment of 
‘‘non-corrosive'’ appliance s by the Manufacturers’ Automatic Sprinkler Company 
of Syracuse, N. Y. 


—Fires from which no loss will accrue to the insurance companies were recently 
extinguished by Grinnell sprinklers in the Warren-Springer building and the 
builaing of J: McEwen & Sons, Chicago. 


—The Neracher & Hill Sprinkler Company will equip ‘he new factory and ware- 
house ot the General Electric Company at Chicago. ‘This sys‘em will comprise a 
large number of heads, together with a'r pressure tanks, fire pumps, etc. 


—The Neracher & Hill Sprinkler Company deny that the risk of Joseph Joseph 
& Bro. at Cincinnati, O., recently destroyed by fire, was equipped with Neracher 
sptinklers. The factory adjoining. which was not damaged, was equipped with 
sprinklers of the Neracher make, but the warehouse, which was entirely destroyed, 
was unprotected. 


—A part of the wood working plant of the Branning Manufacturing Company of 
Edenton, N. C., which recently burned. was equipped with Grinnell sprinklers. 
The fie started in the unsprinkled portion and burned the other part after the 
water supply had been exhausted through the opened heads. The sprinklers had 
been successf1l in extinguishing three previous fires. 


—‘' Non-Corrosive”’ sprinklers, made by the Manufacturers’ Automatic Sprinkler 
Company of Syracuse, N. Y., will be used by the following named parties: At- 
wood & McCaftery (second contract), Pittsburgh, Pa.; James W. Eager (second 
contract', Syracuse, N. Y.; Hughesville Furniture Corpany (second contract), 
Hughesville, Pa.; Fisher, Klans & Liepold, Buffalo, N. Y.; ‘Niagara Falls Paper 
Company, Niagara Fills, N. Y.; Bausch & Lomb, Rochester, N. Y.;. Hunter 
Arms Company (second contract), Fu ton, N. Y 


—The Neracher & Hill Sprinkler Company is advertising two unusual types of 
sprinkler heads, viz., the Hill open sprinkler and the Hill Jumbo automatic sprinkler. 
The former is designed to be used for wetting down areas to prevent fires, and for 
positions where it is impractical to use automatic style. It may be placed upright, 
pendent, vertical or angular. It gives an even and regular distribution of water, 
pertectly covering a large area. The latter requires water supply equal to that of 
four ordinary sprinklers, and under equal pressure its discharge equals that of a 
standard fire hose nozzle. It should be used everywhere where arge amounts of 
inflammable mater al ot great value are stored, having advantages for such posi- 
tions not possessed by the smaller heads. 


—A fire in Scotland, which showed the efficiency of Grinnell sprink'ers and 
brought into prominence the special value of external equipments, is described in 
the letter, of which the following is a copy: 

HERALD OFFCE, GLASGOW, August 16, 1892. 


Messrs. Dawson, Taylor & Co., Limited : 

GENTLEMEN—The fire in Glasgow on August 7, which destroyed the large 
block of buildings at the corner of Mitch Il street and Mitchell lane, abuts on part 
of our property. The fire in its rapid progress got hold of the woodwork above the 
ceiling of our stores foundry. This position coud not readily be seen, but most 
fortunate y three of the Grinnell -utomatic sprinklers, with which a1 our p emises 
are fully installed, opened, and while they so saturated with water al! their sur- 
roundings as to extinguish the fire within their reach, they thereby prevented the 
fire seizing upon The Herald compos ng hall acjoining. These, with the externa! 
roof and window drenchers, were the means of saving our buildings; sone of the 
panes of windows mo t exposed to the flames were merely cracked, while the paint 
of the frames was not even blistered. Yours truly, 

(Signed) GEORGE OUTRAM & Co. 


AGENCY APPOINTMENTS. 
—Frank M. Ewing, agent for the Continental, at Nashville, Tenn. 
—Charles Macmurdo, agent for the Home Life, at Baton Rouge, La. 
—Pepper & Harty, agents for the Mutual Benefit Life, at Savannah, Ga. 


—Adolph Loeb, Son & Co., agents for Chicago and Cook county for the Atlas 
of London, vice H. J. Straight & Co. 
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NSURANCE SOLICITORS. 


ACCIDENT INSURANCE AND HEALTH INSURANCE. 
EITHER OR BOTH. Goop TERRITORY. Goopv TERMS. 





Address, 
ARTHUR L. BUSH, Sec., 
Send for Prospectus. WESTFIELD, MASss. 
M, C. PuI.uips. WISCONSIN. Joun C. Kvetst. 


HILLIPS & KLEIST, 


ATTORNEYS-AT-LAW, 
COOK BLOCK, OSHKOSH, WISCONSIN. 


REFERENCE—National Union Bank, The National Bank. 
ATTORNEYS FOR American Mutual Accident Association. 


CoRVrORATION AND INSURANCE LITIGATION A SPECIALTY. 


Re INSURANCE AGENTS 





At liberty to make contracts, are invited to communicate with the 


Home Life Insurance Co. 


TEMPORARY OFFICFS: PULITZER BUILDING, New YorkK Cilry. 


The Policies of the ‘‘ Ilome” are broad and liberal, both as to terms and 
conditions, and contain all the advantages and options of modern insurance 


contracts. 
GEO. H. RIPLEY, President. 


Wm. A. NeweE.t, Manager Western Department, Chicago, III. 


NDUSTRIAL LIFE INSURANCE COMPANY 
OF NEW YORK. 
Ossorn CONGELTON, Prest. Drew B. ALLEN, Secy. BERNARD A. BurGeEr, Treas. 
CAPITAL $100,000.00 
OLD LINE INSURANCE ON INDUSTRIAL PLAN. 
Agents Wanted. To the right men liberal contracts. 
HOME OFFICES, TEMPLE COURT, NEW YORK. 
PHILADELPHIA OFFices, 419 WALNUT STREER. . Boston OrFices, 7 TEMPLE PLACE. 
Agencies throughout the United States. 











LARGEST ASSETS, LARGEST INCOME AND LARGEST 
RESERVE OF ANY PLATE GLASS INSURANCE 


CoMPANY IN THE WORLD. 





figencp Wants. 








EW YORK LIFE INS. CO., DEPARTMENT OF 

Arkansas and West Tennessee. Gilbert D, Raine & Co., General Agents, Memphis, 

Tenn., will give one or twu first class specials ** Top contracts” if application is made at once. 
This section is particularly prosperous this season. 





EQUITABLE LIFE ASSURANCE SOCIETY, DEPARTMENT OF 
WASHINGTON AND NORTHERN IDAHO. 
ANTED: ACTIVE, ENERGETIC, CAPABLE 


4 Solicitors. Only men of character and integrity need apply. 
Liberal contracts and unequaled territory. 


W. J. MORPHY, Manager, 
SEATTLE, WASHINGTON, 





OU SAY YOU’RE NOT SATISFIED? YES? 


Well, why don’t you come to the great and growing Insurance field of the Pacific ¢ 
You will make money, if you are a first-class solicitor, by corresponding with F, A. Winc, 
Manager Pacific Northwest Department for one of the best Old-line Companies. 


Address, care 218-222 Bailey Building, Seattle, Wash. 
Exclusive territory in five good States to reliable men, 





FIRST-CLASS LIFE INSURANCE MAN, WHO 


has had ten years’ experience in the field, desires position as Manager or Superin- 





tendent of agents with first-class company, where good money can be made. Am 32 years 
of age, and can furnish Al references as to ability. Address, 


** INSURANCE,” 
Care of THe Spectraror, 
161 La Salle Street, Chicago. 


HE IOWA STATE AGENCY OF THE MUTUAL 
BENEFIT LIFE INSURANCE COMPANY 
desire to contract for a Special Agent; also a few good men to occupy districts in the 
State. Correspondence with reliable men solicited. 


STANHOPE FLEMING, State Agent, 


Des Moines, Iowa. 


EW YORK LIFE INSURANCE COMPANY. 








Jno. A. McCatt, President. Joun Kapran, General Agent. 
BRANCH OFFICE, - 373 FULTON STREET, BROOKLYN, 


We are offering special inducements to reliable and energetic workers to sell our New 
Accumulation Investment Policy, in connection with our other forms of insurance. Liberal 
terms to the right stamp of men. For full particulars cail at Brooklyn office. 


JOHN KAPLAN, General Agent, 
373 Fulton Street, Brooklyn, N. Y. 


ROVIDENT SAVINGS LIFE ASSURANCE SOC’Y 
29 BROADWAY, NEW YORK CITY. 





WANTED! 

A few good men in the Metropolitan District; also general agents for New Jersey, 
Connecticut and Long Island. Top contracts, 

H. V. CLEAVER, Manager Metropolitan District. 








H. PLANT, GENERAL AGENT THE NEW YORK 


e Life Insurance Company at Macon, Georgia, for the Department of Georgia, 
Florida and East Tennessee. Good Contracts and Good ‘lerritory for First-class Specials, 


HE IOWA STATE AGENCY OF THE EQUITABLE 


Life Assurance Society of the United States wishes general agents for Cedar 
Rapids, Ottumwa and other good points in the State, Especial facilities offered in the 
way ot contract and territory. We also wish special solicitors for unoccupied fields. Write 
us and see what we have to offer. 








LEE B,. DURSTINE, 
Manager for Iowa, 
Des Moines, la 





HOMAS L. ALFRIEND, 


MANAGER WASHINGTON LIFE INSURANCE COMPANY, 
OF NEW YORK, 
For Department of the Virginias and North Carolina, Richmond, Va. 


Agents wanted at all points in the above territory. Good contracts to men who are 
willing to work. 


ANTED, BY THE CONNECTICUT GENERAL 


Life Insurance Company of Hartford, Conn., as District Agents, energetic, reli- 
able men, who can and will personally secure application for insurance. Address, with 
reference and experience (if any), the COMPANY, at Hartford, Conn. 
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C L. MESHIER, 
a GENERAL AGENT OF THE 
NEW YORK LIFE INSURANCE COMPANY AT LINCOLN, NEB. 


or Southern Nebraska and Nerthern Kansas. Liberal contracts awarded live men. Come 
to the field that is ripe for the harvest, 








ANTED.—GOOD ACTIVE, RESPONSIBLE 

Agents in Iowa, South Dakota and Northern Nebraska, to write Insurance for 
the Old Reliable New York Life Insurance Company. It.will be to your interest to learn 
the Commissions paid to Agents before contracting with any other company. To the right 
men who can show good business records, liberal contracts will be granted. Splendid 
territory yet unoccupied. Call upon or address 

GILBERT A. SMITH, Manager, 
Room 16, Peavey Grand, Sioux City, Iowa. 





IMPORTANT. 
ANTED BY THE HOME LIFE INSURANCE CO. 


general and special agents for the City and State of New York. In thirty-two 
ears the Home has paid in dividends alone over 48 per cent of its present Assets and its 


interests has paid all death claims. 
Writes the most liberal policy, with cash values after the fifth year and has the largest 


per cent of assets to liabilities. Address stating experience, if any, 
W. J. MADDEN, GEnerRAL AGENT, 40 Broadway, New York. 





ANTED—GENERAL AND SPECIAL AGENTS. 


The Union CENTRAL Lire INSuRANCE Company desires to employ a few more General 
and Special Agents. To the right men, who can show good records, liberal contracts will 
be granted. 

The Life-Rate Endowment Policy, non-forfeitable and incontestable as issued by 
the Union CENTRAL, combines protection with investment at ordinary life rates, and 1s very 
popular and easy to work, as shown by the rapidly increasing business of the Company. 
The amount of new insurance written since 1881 has increased over 550 per cent, Its 
interest rate has been the highest and its death rate the lowest, continuously, of any com 
pany in the United States, Correspondence solicited. Address 

JOHN M. PATTISON, Vice-President, Cincinnati, O. 





TFT ASHINGTON LIFE INS. CO. 


OF NEW YORK. 








Ww. A. BREWER, Jr., President. 
312,000,000 





Assets, = * » 





The Policies of the Washington, by their terms, are 
inccntestable, residence and travel unrestricted. 





E. 8. FRENCH, 2d V.Pres’t and Sup’t of Agencies, 
21 Cortlandt St., 
NEw York CITY. 


HE NEW YORK PLATE GLASS 


INSURANCE COMPANY, 








TREATS AGENTS, BROKERS AND INSURED PARTIES BETTER THAN ANY OTHER COMPANY. 


24 Pine Street, N. Y. City, 


Issues a More Liberal Policy than any other 
Company. 
ELIJAH R. KENNEDY, President. 
Mayor A WHITE, Secretary. MAX DANZIGER, Vice-President. 


M. W. Apams, Vice-Pres’t and Gen’l Mgr. 








AtBert S. WILLIs, Pres’t. 


HE SUN LIFE INSURANCE CO. 
OF AMERICA, 
LOU LS V LLL, EX. 


The Sun Life Insurance Company renders the following statement of the 
first sixteen months’ work: 


or 2 aint eine vienna ae waves Wcekoucaniaialt 54,950 
ea dk pie arb uebecdennned mmaeesdedona $6,189,803.00 
cin ain w ccnp aimaidv esuw woiwsncedeawe seeded gkwesh 19,699.35 
OSE DE AEE AAA pO TOO 150,000.00 


The Sun is writing Industrial Life Insurance in Kentucky and the Southern States, and 
proposes to do a general agency business in the United States. 


AGENTS WAN 'TED.—tThe Sun Life,Company has a Charter 


from the Legislature of Kentucky. For information, address, 


M. W. ADAMS, General Manager. 





Prominent Hgents and Brokers. 








EHM & VAN DEINSE, INSURANCE AGENTS 


and Brokers, Indianapolis, Ind. Insurance effected in any part of the United 
States. Correspondence solicited. 





ESTABLISHED 1879. 
LATT, PLATT & CO., CLEVELAND, OHIO, 
FIRE INSURANCE, 
Lines placed throughout United States in responsible Companies. 
Liberal Commission allowed Agents and Brokers, 
CORRESPONDENCE SOLICITED 


H. &: PETTENGILL & CO., GENERAL INSURANCE. 


AGENTS AND BROKERS. 
CLEVELAND Ou10, 





Best of facilities for placing country specials. Correspondence solicited with responsible 
agents and brokers, 


LFRED PAULL, 1160 MAIN STREET, WHEEL- 

ing, W. Va. General Insurance Agent and Broker. General Agent for the Rome 

Insurance Company of Rome, Georgia, and New England Fire Insurance Company of 
Rutland, Vt. All applications for the above companies must be referred to this office. 

Also sole correspondent for Eastern business for the German Insurance Company, Pea- 
body Insurance Company, Franklin Insurance Company, Fire and Marine Insurance Com- 
pany, Jefferson Insurance Company, American Insurance Company and Underwriters 
Insurance Company of Wheeling, West Virginia. 


YDNEY ASHBRIDGE, 


GENERAL INSURANCE AGENT AND BROKER, 


No. 32 SouTH HOLLIDAY STREET, OPPOSITE CHAMBER OF COMMERCE 
BALTIMORE, MD. 








Special attention given to the placing of surplus lines, 


A G. HALL, 
e 
58 WILLIAM STREET, - - - NEW YORK. 





SURPLUS LINES A SPECIALTY. 





J K. ELDERKIN, 


FIRE INSURANCE: 
LINES PLACED THROUGHOUT UNITED STATES IN RESPONSIBLE 


COMPANIES, 
CORRESPONDENCE SOLICITED. 
321 SUPERIOR STREET, - - TOLEDO, OHIO. 





M. DOWNING, 


* INSURANCE BROKER, 
PLACING SURPLUS LINES EXCLUSIVELY. 
297 BULLITT BUILDING, PHILADELPHIA. 


CORRESPONDENCE SOLICITED WITH RESPONSIBLE AGENTS 





EVERYWHERE. 
OHN I. COVINGTON, INSURANCE BROKER 
47 CEDAR ST., - ~ - . - - NEW YORK. 





E. LOWE, 66 PINE STREET, NEW YORK. 


e Established 1875. Contracts for Sprinkler Equipments. Lowest current rates. 
Correspondence with owners of mill property solicited. 


S MILCH, INSURANCE BROKER, 


128 BROADWAY, NEW YORK. 





Places insurance with companies of unquestionable responsibility. 


ADJUSTER OF FIRE LOSSES. 





CHARLES TREDICK. ESTABLISHED 1869. W. C. BENNETT. 


HARLES TREDICK & CO., INSURANCE AGENTS 
and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention given to 
placing Surplus lines. 
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ARBEE & CASTLEMAN, MANAGERS SOUTHERN 


Department, Royal Insurance Company, Office at Louisville, Ky. 





W,. P. BLoom. M. W. Buiss, Jr. 


W P. BLOOM & CO., 


GENERAL INSURANCE AGENTS, 
Room 7, Hastie Biockx, Co_umsus, Oun10, 


Special attention given to placing Surplus lines. 








Prominent Hgents and Brokers at Chicago. 








> HICAGO INSURANCE AGENCY. 


Unsurpassed facilities for placing surplus lines. Correspondence solicited. 


C. A. VAN ANDEN, Proprietor, 


161 La SaLLe Srreet, CuicaGco, ILL. 





P. J. KERWIN, 


AMES A, MILLER, JOHN T. SWEETLAND, 


TELEPHONE, - 1926, 


AMES A. MILLER & CO., FIRE INSURANCE, 
Successors to Wm. G. McCormick & Co., Office, No. 169 and 171 La Salle Street 
Chicago. Representing Liverpool and London and Globe Insurance Co:;, England ; 

Union Insurance Company of California ; Western Insurance Co. of Pittsburgh, Pa.; Peoples 
Insurance Co., of Pittsburgh, Pa.; Phenix Insurance Co, of Brooklyn; New Hampshire 
Insurance Co. of Manchester, N. H. 





GEo. W. MONTGOMERY. M. L. C. FuUNKHOUSER, 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 177 La Salle St., Chicago, Ill. Agents for American Ins. Co., Newark ; 

Firemens Ins. Co., Newark; Standard Fire Ins. Co., New York; Fidelity and Casualty 
Co., New York. Fire, Plate Glass, Bonds of Suretyship. Telephone 303. 





T. MARSHALL & CO., FIRE INSURANCE, 
e@ 33 and 35 Major Block, No. t49 La Salle Street, Chicago. Special facilities for 
placing large lines on all classes of insurable property. 





W. B. Smrrn, Pres’t and Gen’l Manager. F. P. Smiru, Sec’y and Treasurer, 


B. SMITH CO., 
° INCORPORATED $25,000 CAPITAL, 


FIRE INSURANCE, 
TELEPHONE, Main 4878. 502, 503 & 504 INSURANCE EXCHANGE, CHICAGO. 


References :—Globe National Bank and National Bank of the Republic. 


A. ALEXANDER, CHICAGO, ILL., 


° General Agent, Western Department (AccipENT BRANCH), 


FIDELITY AND CASUALTY CO. OF NEW YORK, 


Tue Rookery. 





H J. STRAIGHT & CO., INSURANCE AGENTS, 


No. 150 La Salle Street, Chicago. 





Sy" BOYLSTON OF BOSTON, / yt" 
CAPITAL, $557,200.00. ASSETS, $909,878.00 
EDWIN C, LEWIS - GENERAL AGENT. 

No. 161 La Salle St., Chicago, Ill. 





Unsurance Hdjusters. 








_— H. FRANKLIN, 
INDEPENDENT ADJUSTER 
196 GRAVIER STREET, 


New Orleans, = - © Louisiana. 





E O. BROWN, ADJUSTER, TOLEDO, OHIO. 
P SQLICITS ADJUSTMENTS. 
FIRE LOSSES FOR INSURANCE COMPANIES ONLY, 


Refer to: Joseph M. Rogers, Manager, Chicago; G. F. Bissell, General Agent, Chicago. 
J. F. Downing & Co., General Agents, Erie, Pa. 





A W. HART, 
eo 
INDEPENDENT ADJUSTER, 


Tyler Building, LOUISVILLE, KY. 





P. &: CAMPBELL, 
e 

FIRE INSURANCE ADJUSTER, 
Room 806, “* THE ComMERCE,”’ LOUISVILLE, KY. 


Louisville, New Albany and Jeffersonville, only. 





P. ELWES & CO., INSURANCE AGENTS AND 
Brokers, 6, 8,10 and 12 Pacific avenue, Traders Building, Chicago, Ill. Special 
facilities for placing large lines on all classes of desirable property. 








FIRE UNDERWRITER, 
196 La Salle Street, - - - - - - . - CHICAGO, 





E J. WERNER & CO., 
o 
GENERAL INSURANCE AGENTS AND BROKERS, 
INSURANCE ExcHANGe, 218 La SALLE STREET. 


Refer by permission JoHNnson & Stick, Attorneys, Globe National Bank, Chicago. 





T. H. Wepster. E, N. WILey. HoLGER DE Roope. C. P. JENNINGs. 
EBSTER, WILEY & DE ROODE, SUCCESSORS 
to S. M. Moore & Co., 166 La Salle Street, Chicago. Lion Fire Insurance Co., 
London, Eng.; Providence-Washington Insurance Co., Providence, R. 
Insurance Co. of Albany, N. Y. 


1.; 


Commerce 





WANTED. 


STIGKER 


Sticking to his Clients. Making theni stick to their Policy. 
Sticking themselves to the Company. 





( GUMMED WITH PersISTENCY. 
< Mixep witH TENACITY. 
{ Possessep oF ViscipiTy. 


Thereby profiting themselves and being of profit to others. It pays better 
in the long run than big Commission Contracts. If you are such a one 
apply for terms and territory to 
BRUEHL, SCHROETTER & CO., Gen’! Agents 
HOME LIFE INS. CO. for Ohio, Ind. and Ky., 


82 West Third St., CINCINNATI, 0. 





NortH Storms, Pres. JOHN GILpert, Vice-Pres, and Treas, Aaron M, Wait, Sec. 


RANKLIN INSURANCE COMPANY, 
OF EVANSVILLE, INDIANA. 
CAsH CAPITAL, $200,000.00, AUTHORIZED CAPITAL, $500,000.00, 
CHARTER PERPETUAL, CHARTRRED 1851, 





| 
| 
| 


~~ 
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B10,000,000 SA VHD 
IN 12 YEARS 


BY THE POLICYHOLDERS OF THE 


MASSACHUSETTS 


BENEFIT ASSOCIATION 


Who would have paid that much more for their insurance had they taken it ina 
Level-Premium Insurance Company. 


WHY WiLL You 
PAY $100 FOR WHAT CAN BE BOUGHT FOR $60. 


Send for circular describing our NEW POLICY, which has every advantage of the old 
form of insurance, and in addition, our desirable disability feature. 


On January 1, 1892, 
THE MASSACHUSETTS BENEFIT ASSOCIATION HAD 


( 30,000 Policyholders. 
OVER) 


$100,009,009 Insurance in Force. 
6,250,000 Paidin Loss-s, 
$900,000 Cash Surplus, 
LIBERAL TERMS TO FIRST-CLASS AGENTS. 


GEORGE A. LITCHFIELD, President. W. G. CORTHELL, Treasurer. 
E. S. LITCHFIELD, Assistant Treasurer, 
C. H. BACALL, Adjuster. S. T. ELBIOTT, Comptroller, 


SAMUEL L DUTTON, M.D., Medical Director, 


BOSTON, MASS. 


EXCHANGE BUILD NG, - - - 





Claims Paid, over $800, 000. 00. 


THE HO M He association, 


Offices : 135 and 137 Broadway, New York. 





fe ESERVE FUND DIVIDENDS EVERY YEAR 

AFTER THE FIFTH. ECONOMICAL UIFE IN- 
SURANCE. SAFE! SURE! SOUND! THE COMPANY 
FOR ACTIVE WORKERS. GENERAL AND SPECIAL 
AGENTS FOR TERRITORY AT PRESENT UNOCCUPIED 
WILL BE GIVEN LIBERAL COMPENSATION AND WILL 
FIND OUR PLAN OF INSURANCE A GOOD ONE TO 
PRESENT. FOR TERMS, PARTICULARS AND ALL IN- 


FORMATION, ADDRESS AS ABOVE, 





Now READY. 


LIFE INSURANCE RATIOS 


BEING A SERIES OF 


COMPARATIVE EXHIBITS 


FOR THE INFORMATION OF 


POLICYHOLDERS IN LIFE INSURANCE COMPANIES. 





THE ONLY PUBLICATION GIVING COMPLETE STATISTICS OF EVERY 
AMERICAN LIFE COMPANY, MADE UP FROM THE 
OFFICIAL REPORTS TO JANUARY I, 1892. 


This work is a complete Compendium of the various State Department Reports on the 
Life Insurance Companies. Many district managers and agents of life companies wish to 
obtain a copy of some official State insurance report each year, in order to get the detailed 
statements of the various companies as they have been passed on by the State Insurance 
Department. 

Lire INsuRANCE Ratios is compiled and published annually, immediately after the 
New York and Massachusetts Department Reports are issued, and it contains all the vari- 
ous details given in the statements of 55 regular life insurance companies, as presented in 
the different State reports. It was designed and is printed and bound for pocket use, so as 
to enable a life agent to easily carry an official State report of the condition of the com- 
panies in his pocket to use when occasion requires. 

Agents who have heretofore ordered the bulky State documents should not fail to get a 
copy of Lire Insurance Ratios. It is handsomely printed and bound, contains sixty 
pages and cover, and can be carried in the pocket. 


Single Copies, $1. Sent prepaid on receipt of price. 


SEND FOR DescriprivE CIRCULAR, 


THE SPECTATOR COMPANY, 


No. 14 CORTLANDT STREET, 


NEW YORK. 


CHICAGO OFFICE: 


No. 161 LA SALLE STREET. 





Strong. Safe. Conservative. 


VANSVILLE INSURANCE CoO., 


EVANSVILLE, INDIANA. 
Paid-up Capital, $250,000.00. 


CITIZENS INSURANCE CoO,, 


EVANSVILLE, INDIANA. 
Paid-up Capital, $200,000.00. 








FIRE, TORNADO, HULL AND CARGO INSURANCE. 
Agencies in State of Indiana only. 
BENNETT & ODELL, Managers. 








CGILLIARD & DARK, INSURANCE, 


EsTABLisHED 1866, 
GENERAL AGENTS 
{NDIANA INSURANCE CO. of Indianapolis, Ind, 
VERNON INSURANCE AND TRUST CO. of Indiana. 
INDIANA INSURANCE CO. of Ft. Wayne, Ind. 


GENERAL OFFICE, 


83 and 85 Kast Market Street, . . Indianapolis, Ind 





S. S. Dun ap, President. R. E. Park, Vice-Pres. Epcar S, Witson, Sec. and Treas. 
HE MACON FIRE INSURANCE CO. 
MACON, GA. 


CasH CAPITAL, $100,000, ORGANIZED 1886. 


ge gt oe —J.S. Baxter, R. H. Plant, S. Waxelbaum, S. S. Dunlap, H, J. Lamar, 
Jr., H. T, Johnson, M. Nussbaum, R, E. Park E. S, Wilson, 
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LIFE 


A Partial List of the Publications relating to Life Insurance, Banking 


INSURANCE AND MISCELLANEOUS WORKS. 


and Railroads, and Building Loan Associations issued and for sale by 


THE SPECTATOR COMPANY. 


THE SPECTATOR. 


A Weekly Newspaper devoted to the interests of Fire, Life, Marine and Accident Insurance. 
Established 1868. 
Pe me FF eS 


THE INSURANCE YEAR BOOK. 


(Life and Miscellaneous.) 


A Yearly Publication, being a complete Cyclopedia of Information regarding all branches 
of Insurance except Fire and Marine. 


PO ic cnticiccsncsesmenenoanniaweeneguinbimbiel $5.00 per Copy. 
PRINCIPLES AND PRACTICE OF LIFE INSURANCE. 


By NaTHAN WILLEy. 


| 
| 
| 
| 
} 
| 
| 


A New Edition of this Standard Work, revised and corrected. Now READY. 


FRICES. 
Actuaries Eqition. ... ........--2--2-- scree ----ccewecsce cocece---cececcocees = 
(This edition contains the 4, 3% and 3 per cent American Experience Valuation Tables.) | 
Pocket Edition (with flexible leather cover) - 7 
2.00 | 
| 





Cloth Edition 


HANDY GUIDE TO PREMIUM RATES, 
APPLICATIONS AND POLICIES OF AMERICAN LIFE INSURANCE 
COMPANIES, 


Showing forms of Policies issued ~ the various Life Companies and the conditions bearing | 
upon them; also Comparative Tables of Rates for Whole Life, Endowment, Term | 
Industrial Insurance, for Annuities and other valuable information relating to the Life 


Insurance Contract. 
$2.00 per Copy. 
THE A BC OF LIFE INSURANCE. 


By Cuarves E, WILLARD. 


It is the aim of this book to explain and illustrate some of the Fundamental and 
Elementary Principles of Life Insurance so simply that they can be readily understood by 
who have not been specially trained as mathematicians. 


$1.00 per Copy. 
HAND-BOOK OF ASSESSMENT INSURANCE. 


A Yearly Record of the Statistics, etc., regarding Assessment Insurance. 
Price $2.00 per Copy. 


THE LIFE INSURANCE POLICYHOLDERS POCKET 
INDEX. 


(Annual Series.) 


Containing statistics of all the principal Life Insurance Companies of the United States for 
five consecutive years. 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 
The Life Index is also furnished with Leather Cover. 


POCKET REGISTER OF LIFE ASSESSMENT INSURANCE 
ASSOCIATIONS. 
(Annual Series.) 


Containing statistics of the principal Life Assessment Associations for five years. 
annually, about March 15. 


: 25 Cents per Copy; $2 OO per Dozen; $10.00 per Hundred; 
$100.00 per Thousand. 


We also have the Register in Leather Covers. 


MEDICAL EXAMINATIONS FOR LIFE INSURANCE. 
By J. Apams ALLEn, M.D., LL.D. 
WO 00) sss peteenneesreiaeel $2.00 per Copy. 


PRACTICAL HINTS TO LIFE AGENTS. 


Wituin the compass of 32 pages, ‘‘ An Old Workman” has grouped together a mass of very 
useful suggestions to Agents. | 


PU osvncsnccnucceseccmataceseuseninbeumanw’ 25 Cents per Copy. 





Issued 


Prices 


sy 





POCKET REGISTER OF ACCIDENT INSURANCE. 


(Annual Series.) 


Containing statistics of Stock and Assessment Accident Companies for five years. 
annually, about March 15. 


Prices: 25 Cents per Copy; $2.00 per Dozen; $10.00 per Hundred. 


Register is also furnished with Leather Cover. 


THE LIFE INSURANCE EXAMINER. 
By Cuar.es F. Stittman, M.S., M.D. 


A_ Practical Treatise upon Medical Examinations for Life Insurance. A Medical 
Examiner's Manual which is concise, comprehensive and practical, and written with due 
regard to the present state of the science of Life Insurance. 

$5.00 per Copy. 


Price 
LIFE INSURANCE RATIOS. 


(Annual Series.) 


This work is a series of Tables showing the business and financial standing of all the Life 
Insurance Companies of the United States for the past year. 


$100 per Copy. 
DEFINITIVE ANALYSIS OF LIFE INSURANCE RETURNS. 


A compendium and digest of twenty-five Life Companies for 10 years, 


$2 OO per Copy. 
DIVIDENDS IN LIFE INSURANCE, 


This work is a Tabular Statement showing the Dividends made to Policyholders by 
e+ Pa prominent Life Insurance Companies from date of organization to last year 
inclusive 


Issued 


iP isasitashieahieanceteischanineandinninemihimeinaaaed 25 Cents per Copy. 
THE THREE SYSTEMS OF LIFE INSURANCE, 


By Mervin TAapor. 


Tae Spectator Company having purchased the plates and full copyright of this work, 
= ae the sixth edition, bound in flexible leather cover for pocket use, and also in cloth 
or Office use. 


Prices: Bound in Leather, $2.E0; 
LIFE INSURANCE LEGAL NET VALUES. 


By Gustavus W. Situ, formerly Insurance Commissioner of Kentucky. 


A Popular Treatise on the Method of Conputing, the Net Value of Life Policies, and 
Showing the Nature and Proper Uses of this Fund. 


Pec tisseceae ews -.+- seee----.25 Cents per Copy. 
PROMINENT PATRONS OF LIFE INSURANCE. 


A Valuable Document for every Life Agent, giving a very full list of large insurers, with 
amount carried by each, 


25 Cents per Copy. 


SYSTEMS AND TABLES OF LIFE INSURANCE. 
By Levi W. Meecn. 


A Treatise Developed from Experience and Records of Thirty American Life Offices, under 
the Direction of a Committee of Actuaries, 


$10.00 per Copy. 
LIFE INSURANCE PREMIUMS AND RESERVES. 


By SHeprarp Homans, Consulting Actuary. 
50 Cents per Copy. 


LIFE POLICY REGISTER AND PREMIUM RECORD. 
An Office Book for Life Insurance Agents. 
PRICES. 
No.1. 50 double pages ficsding 2500 policy entries for four years), bound in half 


CRE Ea RTE ee $5.00 

No. 2. 100 double pages (affording 5000 policy entries for four years), half leather, 
I a a aa a 8.00 

No.3. 150 double pages (affording 7500 policy entries for four years), bound in 
ON RS Eee ee SLE ENE ARE SCR Re " 5.00 


IMPORTANT WORKS FOR BANKERS, RAILROADS, AND BUILDING LOAN ASSOCIATIONS. 


THe SpeEcTATOR COMPANY are now Proprietors and Publishers of the following valua 


HOW TO VALUE BONDS. | 


By Horatio J. Croan. 


According to the method adopted by the U. S. Treasury Department. Price and others. 
With Tables by which axy Bond running from \% year to 50 years (interest payable semi- | 
annually) can be valued so as to realize the interest trom 1 to 10 per cent. By these tables | 
can also be determined the semi-annual amounts required to pay off Car Trust, Building | 
Loan and /nstallment Plan indebtedness; the method of making the calculations is fully 


sti tas .--------$7.50 per Copy. 


j 
po 0S) ee eee ee 


| 

| 

manera | 

BOND VALUES. | 

LIFE INSURANCE LAW OF MASSACHUSETTS, | 
By Horatio J. Croap. 

Showing the values of Bonds as Four Per Cent Annual Investments. | 


Price $7.50 per Copy. 
MANUAL OF 


ACCORDING TO THE 


ble Works of the late Horatio C. Croap, the well-known Actuary and Accountant 


CAR TRUST, 
BUILDING LOAN ASSOCIATION AND INSTALLMENT 
TABLES. 
Interest compounded monthly at 4, 4%, 5, 5%, 6 and 7 per cent per annum, 
By Horatio J. Croan, Actuary, Etc. 


These monthly tables are specially adapted to Car Trusts, Building Loan Associations 
and /nstallment Plan payments. 


Price ....--.----------- 2-202 -20e-e otececares soos $5.00 per Copy. 


PLAN MONTHLY 


CROAD’S 
APPRECIATION, DISCOUNT, INTEREST AND ANNUITY 
TABLES, 
By Horatio J. Croap. 


DEPRECIATION, 


$5.00 per Copy 


STATISTICS. 


Annual Publication. 
A Hand-book of Railroads, Grain and Produce, Cotton, etc., for Investors and Bankers, issued January First. 


Price....... 


---e+e-----$2.00 per Copy. 





Any of the above publications sent postpaid on receipt of price. 


For fuller descriptions of the foregoing works and many others, send for our Catalogue 


THE SPECTATOR COMPANY, 


Cuicaco OrrFice, 161 La Salle Street. 


374 Cortlandt Street NEW YoRE. 
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GEO. C. WING, Pres. N. W. IL[ARRIS, Sec’y and Treas. 


HE MAINE BENEFIT ASSOCIATION 
OF AUBURN, MAINE, 


Chartered by Special Act of Legislature, March 5, 1885. 


Issues an Absolute Policy for a fixed amount. 
Mortuary cost at age thirty in 1891 for $5000, $32.18. 
Liberal contracts with good territory for good agents. 


Address, M. F. RICKER, Manager, 
AUBURN, MAINE, 


O. MILGRAUM, SEcrRETAry. 





A. BENJAMIN, Presipenr. 
—THE— 


TANDARD CO-OPERATIVE FIRE 
INSURANCE COMPANY 
OF NEW YORK, 
415 BROADWAY. 


HONEST AND CONSERVATIVE MANAGEMENT. 
PROMPT PAYMENT OF LOSSES. 


APPLICATIONS SOLICITED FROM RESPONSIBLE AGENTS AND BROKERS, 





STATEMENT OF THE 


YTHEVILLE INS. * BANKING CO. 


OF WYTHEVILLE, VA. - - 5th August, 1892, 


ASSETS, 

eg ea a wa und inion an domedeaduetonidaaenn . --- $22,280.78 
I 1 cos asin sn wawienwebew dew cnncdanduneen 16,811.04 
ee | Se ae: |. | 
I rs ie eewacbucen hwouceauede 17,400.00 
Prepoested in banks, national and state... ...0.....-.0.2cccncccncccccccccesese 44,894.7 
NN Ret sd eet Senditee ccd cctaceucnccuddwandaacdaivcenuwua 30.00 
I eo aia Goad Geis maoeuse cadrediiaswus 4,058.70 
ee 7 8 ealnmaanaecabed ieee caus anpaadas ome 976.65 

ee A NUON on cc ccnadesccwivaccowacenwecwn se .pwubnn+addduadedans. Me 


Ie i eae dam occeueabae 1,275.00 
$170,668.16 


I ak aa pales asics ckukdseneeaadoeen $102,090.00 
as ci ee hao Ba 17,250.00 
ES ETE EE EO CLIO ERE EES ENS an ee pen 40,080.40 
ee ec se 11,337.76 


H. G. WADLEY, President. H. J. HEUSER, Secretary. $170 668.16 


A NEW DEPARTURE IN AMERICA. 


HE LIFE INSURANCE CLEARING CO. 
OF ST. PAUL, MINN., 


Invites special attention to its perfected system of insuring Under-Average 
Lives. 

The only scientific method yet devised for furnishing life insurance to 
those most needing it. 

rhe plan has been developed from the actual experience of insuring 
under-average lives in English and Australian companies, and marks the 
greatest advance yet made in the science of life insurance in America. 

For further particulars address, 

RUSSELL R. Dorr, President, St. Paul, Minn. 





THE MUTUAL BENEFIT 


LIFE INSURANCE COMPANY, 
NEWARK, N. J. 








AMZI DODD, . = + 2 President. 
ASSETS (Market Values) Jan. £, 1892. 6.005 csccecsesccese $48,930,278.05 
LIABILITIES, N. Y. and Mass. Standard ...........06. 45,384,486.00 
co Se er eee ee ee eT Ce ere eee 3,545,792.05 

' SURPLUS, by former N. Y. Standard (Am, Ex. 4% per 
CONE, COIN -bso scien ciect ene Hirldt de eeereseanpees 6,137,600.05 





POLICIES ABSOLUTELY NON-FORFEITABLE AFTER SECOND YEAR. 


IN CASE OF LAPSE the policy is CONTINUED IN FORCE as long as its value will 
pay for; or, if preferred, a paid-up policy for its full value is issued in exchange. 

After the second year, policies are INCONTESTABLE, except as against inten- 
tional fraud, AND ALL RESTRICTIONS AS TO RESIDENCE, TRAVEL OR OCCUPA- 
TION ARE REMOVED. 

CASH LOANS are made to the extent of 50 per cent of the reserve value, where 
valid assignments of the policies can be made as collateral security. 

LOssES paid immediately upon completion and approval of proofs. 








ORGANIZED Jury, 1891, 


OROTOCK INSURANCE COMPANY 


OF DANVILLE, VIRGINIA. 
a Le ee $160,000.00 Authorized Capital......-. 
OFFICERS. 
P. R. JONES, Presipenrt. E. F. ACREE, 2p Vice-PrEsIDENT. 
W. P. BETHELL, Vice-PresipenT. W. E. GRIGGS, Ssc’y anp TREas, 
W. J. DANCE & CO., GengRAL AGENTS. 


DIRECTORS. 
W. P. Bethell, Pres’t Planters National Bank. 
P. R. Jones, Pres’t Danville Sav. Bank, Loan & Imp. Co. 
F, X. Burton, Pres’t Merchants Bank. 
T. B. Fitzgerald, Pres’t Riverside Cotton Mills, 
Hardware Merchant. 
D. Spencer, Tobacco Manufacturer. 
E, B, Withers, Pres’t Border Grange Bank. 
E. F. Acree, Prop., Acree’s Tobacco Warehouse. 


CORRESPONDENCE SOLICITED. 


W. S. JASPER, SEcRETARY 


-----$260,000.00 


J. R. Jopling, 
Jno. 





H. S. PETTENGILL, PRresipEntT. 


ee FIRE INSURANCE CoO. 


OF CLEVELAND, OIUILO. 


ORGANIZED 1837. 


Assets, April 15, OEE EE eT E EET 


Liabilities, including Capital 








Se ET PE LAAN 


HE PREFERRED MASONIC MUTUAL 
ACCIDENT ASSOCIATION OF DETROIT, MICH., 
wants General and Special Agents for newly entered territory. ‘The two best 


agents of the Company are averaging from $400 to $600 per month, Appli- 


cants for agencies must be Master Masons. Apply to 
A. C. MILLER, Secretary, DETROIT’. 

















Its Dividends are unsurpassed. 


THE NORTHWESTERN HAS DONE THIS 


H. L. PALMER, President. 

J.W. SKINNER, Secretary. 

C. H. WATSON, Ass’t Sec’y. 
P. R. SANBORN, Ass’t Secretary. 


C. A. LOVELAND, Actuary. 





THE NORTHWESTERN MUTUAL LIFE INSURANCE COMPANY OF MILWAUKEE 


Is now in the thirty-fourth year of its existence. 
large surplus, large dividends and a low death rate (0.89 per cent. in 1891). 


Amount of Insurance in force January 1, 1882, - ~ $ 74,503,740.00 
‘6 ‘6 66 $6 1,1887, = = - 127,629,903.00 ' 
‘6 &s ss ss 1, 1892, - - 275,674,753.00 ! 


Surplus, December 31, 1891, taking liabilities on the 4 per cent. basis, $7,891,790.55. 
It is the only Company which has in recent years, 


printed tables of current cash dividends for the information of the public. 


MATTHEW KEENAN, Vice-President. 
A.W. KIMBALL, Ass’t Sup’t of Agencies. J. W. FISHER, M.D., Ass’t Med. Director. 


Its good points include rapid progress, 





FOR TWENTY-ONE CONSECUTIVE YEARS. | 


WILLARD MERRILL, 2d V. P. & Supt. of Agencies: 
L. McKNICHT, M. D., Medical Director. 
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Walworth Automatic Link Sprinkler 


FOR EXTINGUISHING FIRES, 
Patented October, 1883 ; August, 1885 ; May, 1887 





After the introduction of the Walworth Link 
Sprinkler into over one thousand establishments, 
we have no hesitation in stating that the Sprinkler 
of the future must have embodied in its construc- 
tion, the elements of the Link Sprinkler, viz.: It 
must be possible to open and clean each Sprinkler 
at will, to determine the condition of the seat, water, 
etc., to inspect or clean the working parts, and to 
apply as often as necessary new fusible links. 


WALWORTH MANUFACTURING CO., 
Nos. 14 to 20 OLIVER ST., - BOSTON, MASS. 
THE AMERICAN 
EMPLOYERS’ LIABILITY INSURANCE COMPANY. 











PRESIDENT ? 
JONATHAN H, CRANE, 


VICE-PRESIDENT: 
JOHN J. TUCKER, 


TREASURER : 
JAMES BOWNE, 


SECRETARY AND GEN’L MGR? 
JOHN MACRAE, 











AGENCIES : 


GENERAL WESTERN DeparTMENT: CHAMBER OF Coemeacs 56. CHICAGO, 
EDWARD E. SCRIBNER, Resident Manag 
New ENGLAND Fort eg 30 CONGRESS STRE ET, “BOSTON. 
CH LES W. HOLDEN, Resident Mana; 
SoutH-EasTERN Sense 18 SOUTH SEVENTH STREET, PHILADELPHIA, 
HORACE A. REEVES, General Age 
MippLe DEPARTMENT: 321 SOCIETY FOR SAVINGS BUILDING, CLEVELAND. 
E. SHRIVER REESE, Resident Manager, 
SouTHERN DEPARTMENT: 27% WHITEHALL STREET, ATL ANTA. 
GEORGE F. TRUELL, Resident Manager. 
PaciFICc Dereon 412 PINE STREET, SAN FRANCISCO. 
B. COLQUHOUN, Resident Manager. 

MicHIGAN: H. . MEAD, 311 HAMMOND BUILDING, DETROIT. 
KENTUCKY AND TENNESSEE: MOORE & McAT EE, 700 W. MAIN ST., LOUISVILLE. 
F, A. CHAPMAN, MINING EXCHANGE BUILDING, DENVER. 

Urau anp Montana: J. C. TAYLOR, 282 SO. MAIN ST., SALT LAKE CITY. 
New Jersey: EDGAR J. RUNYON, 433 PRUDENTIAL BUIL DING, NEWARK. 


New England Mutnal Accident Association 


OF BOSTON, MASS. 
Weekly Indemnity Weekly Indemnity 
as provided by as provided by 





the Ordinary the IDBAL * 

eae POLICY original 
ett cee with the “NEW 
oF TIME DURING WutCm ENGLAND.” 


THE INSURED IS WHOLLY 

—— 

DISABLED FROM PER- 

FORMING ANY AND EVERY 

ad — 

KIND OF BUSINESS PER- 

TAINING TO HIS OCCUPA- 
TION 





Right to recover in- 
demnity for actual loss 
of time necessarily sus- 
tained, whether dis- 
ability be TOTAL or 
PARTIAL, 





‘The “Ideal” Policy sells itself. The most liberal terms are 
granted to reliable Agents who will permanently identify them- 
Selves with the Association. 


BENJ. F. DYER, 


Sec’y and Gen’] Manager. 


THE GRINNELL 
Automatic Sprinkler 


A Positive Force, peculiar to the GRINNELL, 
and more effective than 200 pounds water 
pressure, severs the valve from its seat 
when the solder melts, and thus 
overcomes the acknowledged 
danger of adhesion. 


Providence Steam and Gas Pipe Company 


PROVIDENCE, R. 
Boston OFFICE, 173 Devonshire St. 





CHICAGO ais 115 Monroe St, 


Automatic Fire Alarm and Extinguisher Co., (Limited), 


413 Broadway, New York. Philadelphia Office, 49 South Fourth St. 
Pittsburgh, 64 Fifth Avenue. 





—THE— 


Employers’ Liability Assurance Gorp’n, 


LIMITED, OF LONDON, ENGLAND. 
The Original and Leading Liability Company of the World, 


DEPOSITED IN UNITED STATES, $887,000.00. 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents, 


Employers with pay rolls of $1 O3,000,000.00 already covered in the 
United States. Also insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION, 





ENDICOTT & MACOMBER, - - 
Managers for the United States. 


EDMUND DWIGHT, Jr., Gen’l Agent for New York, 
51 CEDAR STREET, NEW York, 


Boston, Mass. 








INCORPORATED IN 1865. 


GERMAN 


INSURANCE COMPANY, 


FREEPORT, ILL. 


Cash Capital ........sccccccccccccccvcccccccscccecccecseces $200,000.00 
RI obec bas 646046 K6 050 004005 0S0bES HERERO RERE SS SEES 1,891,223.08 
Net Surplus ........cccccsccvccccccccccccccccesscssssevess 654,029.78 
Assets, July 1, 1892.....ccccccccccccvcccvccesscccesesesees 2,745,252.86 


Cc. O. COLLMAN, President. HENRY BAIER, Vice-President, 
D. B,. SCHULTE. Treasurer. WM. TREMBOR, Secretary 
J. M. HILTON, Assistant Secretary. 
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ACTIVE AGENTS WANTED. 


SPLENDID INSTITUTION. HIGHLY POPULAR 
EASY TO WORK. 


Members Everywhere to Help Agents Get More. 


LIBERAL TERMS TO COMPETENT MEN. 


NORTHWESTERN MASONIG AID ASSOGIAPYN 


HOME INSURANCE BUILDING, CHICAGO, ILL. 


DANIEL J. AVERY, President. JAS. A. STODDARD, Secretary. 


; Claims Paid, $9,500,000.00. 
Certificates in Force, 58,000. Insurance in Force, $155,000,000 
Surplus, $500,000. , 





ADVANTAGES: 
1t IS THE LARGEST AND STRONGEST. IT GIVES MEMBERS SECOND 
NOTICE BEFORE LAPSING. IT IS THE CHEAPEST AND BEST, 
I'l CHARGES NO ANNUAL DUES, 


ITS 


It has Paid More Money to Widows and Orphans of Masons than 
any other Corporation in the World. 


Live, energetic solicitors who are seeking permanent and profitable employment can 


hear of something to their advantage by addressing 
J. A. STODDARD, Secretary, 


HOME INSURANCE BUILDING, CHICAGO, ILL. 


THE 


ccidents 


WILL 
INSURE 


ppen ive AINA 
etnaZite, LIVE 


INSURANCE COMPANY 


OF HARTFORD, CONN. 







\ 











Hon. Morcan G. BULKELEY, PRESIDENT. 


Writing both Life and Accident Insurance 


$35,:993,002.37 
5,858,795-7! 





Assets, January 1, 1891, - - - 
Surplus, January 1, 1891, - - - 





The A2rna LiFE issues every improved form of Lire, 
TeRM, ENDOWMENT and ACCIDENT INSURANCE, and at most 


favorable rates. 
Agents wanted at all points where the Company is not at 


present actively represented. Address, 


THE A2TNA LIFE INSURANCE CO. 


HARTFORD, CONN. 





OVER 100 Insurance Agents who heretofore sent 
all their accident business to other companies have, since the 
introduction of the NEW COMBINATION POLICIES, sent 
their business exclusively to the PREFERRED MUTUAL. 


OVER 100 Insurance Agents who, heretofore, did 


a general insurance business, that is, life, fire, accident, etc., 
now write these New Policies exclusively, 
These are the Policies of which the INSURANCE AGENT said: 


‘* LARGE as has been its success, under the new arrangement, the 
‘* PREFERRED will doubtless make more rapid strides than ever.” 


These are the Policies which the INSURANCE GUARDIAN of 
London, England, urged the English Companies to copy, 
assuring them that the first to do so would take the lead in the 
accident business for a long time to come. 

For full information concerning them, with terms to agents, 
write to 


Preferred Mutual Accident Association of N. Y. 
KIMBALL C, ATWOOD, Secretary, 
257 Broadway, New York City. 





“MANY A MICKLE MAKES A MUCKLE.” 


A Large Commission is a Yery Good Thing—when you get if. 


Five thousand insurance for a premium of one hund-ed dollars is more 
easily written than two thousand for the same premium, and it suits everybody 
better—except the company. 

An agent’s compensation is determined by his ability to sell and deliver 
goods and not by the percentage of his commissions, 

Before renewing an unsatisfactory and unprofitable connection it will re- 


ward you to examine the plans of the 


COMMERCIAL ALLIANCE 


Life Insurance Company, 


a regular ‘‘Old-line” Company, organized under and complying with the 


laws relating to regular companies. 


No Assessments. No Uncertainties. 


You will find these plans better adapted to your requirements than any otlier. 
They do not need to be misrepresented to render them attractive. It will 
ease your mental and moral strain to offer a p!ain, concise contract, so much 
insurance for about half the usual premium, a contract in black and white that 
explains itself, non-forfeiting, unconditional, indisputable, incontestable 


For information as to terms and territory, address 


WILLIAM MILLER, Secretary, 


Commercial Alliance Life Insuranve Co.,, 


Home Office, 45 Broadway, New York City. 
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1829. 


CHARTER PERPETUAL. 


1892. 





Franklin Fire Insurance Co. 


OF PHILADELPHIA. 





GG Abiated dcapacials Ubcundladanenote 
Insurance Reserve 


SEO P2666 86 8O OO 02466608506 6458 


~et een eens 


eoeoeerceeeeceveceeeeeeneeeeseeeees 


“+e ee eee eee eee een ne 


“ese ee we weee eee e seers eee e eee eeeeee 


$ 400,000.00 


1,748,790.28 
61,746.76 


962,940.39 
$3,173,477-43 


eee we ewe eeee 





OFFICERS. 
JAS. W. McALLISTER, President. 


FRANCIS P. STEEL, Vice-President. 
GEORGE F. REGER, 2d Vice-President. 


EZRA T. CRESSON, Secretary. 
SAMUEL K. REGER, Asst. Secretary. 


DIRECTORS. 


James W. McAllister, 
Alfred G. Baker, 


Alfred Fitler, 
Francis P. Steel, 


Geo. A. Heyl, 
Geo. Fales Baker, M. D., 


John Wright, 
Chas. M. Swain, 


Chas. W. Potts, 
John Sailer. 





AGENCY DEPARTMENT : 


RoseErRT H. Wass, Manager. 


JouHn M. DREDGER, Secretary. 





Union Mutual Life Insurance Company, 


PORTLAND, MAINE. 


INCORPORATED 1848. 


JOHN E. DEWITT, PRESIDENT. 


The Business of the Union Mutual Life Insurance Company, 
for the half year ending June 3oth, 1892, was of a highly suc- 
cessful character. Compared with the corresponding periods 
of preceding years, the half year in question was one of the 
best in the Company’s history. 

SUBSTANTIAL INCREASES WERE MADE IN NEW INSURANCE 
WritTEN; New PREMIUMS WRITTEN AND SETTLED; PRE- 
MIUM INCOME AND INTEREST EARNINGS; AND IN POLICIES AND 
INSURANCE IN Force. THE Notices OF DEATH CLAIMS 
SHOWED A DECREASE, 

The Union Mutual Life is a purely Mutual Company, con- 
fining its New Business to the healthy sections of North 
America. Its policies are distinguished for their liberality, 
and they alone contain the benefits of the Maine Non-Forfeiture 
Law. The Business aim of the Company is to afford perfect 
Insurance protection. 

Parties desiring to negotiate for an Agency should com- 
municate with either of the Company’s Superintendents, or 
District Managers. 





FIFTH EDITION, REVISED AND EXTENDED. 


PROMINENT PATRONS 


——oF — 


LIFE INSURANCE. 


We have issued a new edition of PROMINENT PATRONS OF 
LIFE INSURANCE, giving the names of several thousand professional and 
business men who are insured in sums exceeding $50,000, and the amounts 
of their insurance. A number of 


LETTERS ENDORSING LIFE INSURANCE 


addressed to us from prominent citizens are inserted in the work, thus giving 
increased value and importance to it, Previous editions of this work, giving 
lists of persons insured for large amounts, have been extensively used by 
agents, who have found this little publication very valuable to them in the 
prosecution of their work, This year the minimum amount of insurance thus 
recorded is $50,000, while the maximum is upwards of a million and a half, 
showing in this practical form the estimation in which so many prominent 
professional and business men hold life insurance. The work is handsomely 
printed on excellent paper, and is in convenient form for carrying in the 
pocket. This work can be used in many ways as a persuasive canvassing 
document to induce persons to insure. The selected list of prominent per- 
sons carrying large sums of life insurance will induce many persons to take 
life insurance by reason of example. We commend it to all persons interested 
in l.fe insurance. 

The form of the pages has been improved in the present edition to make 
the book more suitable for pocket use. 

Prices: Single copies, 25 cents; 
1000 copies, $125. 


100 copies, $20; 500 copies, $75 ; 


Cuicaco OFFICE: THE SPECTATOR COMPANY, 
161 La Salle Street. 


14 CORTLANDT St., NEW YorK, 
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FORTY-SEVENTH ANNUAL REPORT 
OF THE 


NEW YORK LIFE INSURANCE CO. 


Office, 346 and 348 Broadway, New YorE. 





JANUARY 1, 1892. 





ASSETS. 
i cehic nose i cedesedeschecwensore eer $12,428,247.15 
TIGCNS GEG TOROS .0.0.00600s6cescecrrseriovecoves 77,647,663.40 
Bonds and Mortgages.........+.eeeseeeeceeees 21,406,233.56 
Loans secured by collaterals..........--.2eee0++ 4,551,000,00 
PROGUUM LOGIE co.cc soc gdsccecsrececsscaceseses 521,700.28 
Cash in Office and in Banks and Trust Companies. 6,070,942.27 
Interest and Rents due and accrued............. 565,037.81 
Net amount of uncollected and deferred premiums. 2,756,466.34 
DO I insctedierscsvccceccoess sve $125,947,290.81 
LIABILITIES. 
Reserve, or Value of outstanding Policies,....... $109,428,156.00 
Other Liabilities. ...........0es0. SaeOwvonce. i 1,378,111.50 
Rin antes ccinciwiesseses $110,806,267.50 


SuRPLUS, being the same amount which will be 
shown to be the Company’s Surplus 
by the Annual Report of the New 
York State Insurance Department as 


of December 31, 1891.....++++000% $15,141,023.31 





INCOME. 

Total Preatium Tacome. ...260+00s06s amma $26, 256,275.40 
PETA, DE, ONG 56 6 66.0 0:8 8 886s 044s c00 00000 5,597,919.58 

Pe, Mins obs kode saeessssdwsdaene $31,854,194.98 

DISBURSEMENTS. 

Losses paid...... Sie nw ae es wae aeaieams> ee $6,087,620. 70 
Endowments paid. ......cccccccce eocccsrseces 1,066, 795,11 
Annuities, Dividends, Surrender Values, etc...... 5,517,075.07 

Total paid policyholders. ...... $12,671,490.88 
SIR cs dis praeaendabtaede oo dekeos sam 3,918,142.69 
Agency Expenses, Physicians’ Fees, Advertising 

ONG Printing. 0.06 cccccccssevvcccrsevescees 1,550,614.28 
Taxes, Salaries and other expenses............-- 1,317,842.05 

TOTAL DISBURSEMENTS. ...seseeecceeecsees $19,458,089.90 


Number of Policies issued during 1891, 52,746, 

New Insurance, $152,664,982. 

Total number of Policies in force January 1, 1892, 193,452. 
Amount at Risk, $614,824,713. 





JOHN A. McCALL, President. 


HENRY TUCK, Vice-President. 
ARCHIBALD H. WELCH, 2d Vice-President. 
GEORGE W. PERKINS, 3d Vice-President. 


RUFUS W. WEEKS, Actuary. 
A. HUNTINGTON, M.D., Medical Director. 


CHARLES C. WHITNEY, Secretary. 
HORACE C, RICHARDSON, Ass't Actuary. 
THEODORE M. BANTA, Cashier, 


TRUSTEES. 


JOHN CLAFLIN, 
CHARLES S$. FAIRCHILD, 
WILLIAM R. GRACE, 
EDWARD N. GIBBS, 


WILLIAM H. APPLETON, 
Cc. C. BALDWIN, 
WILLIAM A. BOOTH, 

W. F. BUCKLEY, 


W. B. HORNBLOWER, 
WOODBURY LANGDON, 
WALTER H. LEWIS, 
H. C. MORTIMER, 


WM. L. STRONG, 
HENRY TUCK, 
A, H. WELCH, 
WM. C, WHITNEY. 


RICHARD MUSER, 
AUGUSTUS G, PAINE, 
EDMUND D. RANDOLPH, 
HIRAM R, STEELE, 





—The Leading Industrial Insurance Company of America, —— 





CANNMNASSERS WANTED 


IN ALL THE PRINCIPAL CITIES OF THE 


New England, Middle and Western States 


——BY THE—— 


METROPOLITAN 


LIFE INSURANCE COMPANY OF NEW YORK, 


FOR ITS PLAN OF 


INDUSTRIAL INSURANCE. 





This plan embraces all the members of a family, male and female, between 

ages I and - Premiums from 5 to 60 cents per week. Claims paid immediately 

t death. Dues collected weekly from the homes of members. Benefits range from 
14 to $1000 and upwards. 





Further information will be furnished upon application to the Company's 
Superintendents in any of the principal cities, or to the Home office in New York. 


JOHN R. HEGEMAN, President, 
TIALEY FISKE, Vice-President, STEWART L, WooprorD, Counsel. 


GrorGE H, GASTON, Secretary, 





IT LEADS THEM ALL. 


THE MUTUAL LIFE INSURANCE CO. 


OF NEW YORK, 





RICHARD A. McCURDY, President. 


ASSETS OVER - $159,000,000. 


The Consol Policy recently announced by The Mutual Life 
Insurance Company of New York combines more advantages 
with fewer restrictions than any Investment Insurance contract 
ever offered. It consolidates 


Insurance " , 
Endowment. ‘ 
Investment . ‘ 
Fannual Income. 


No other Company offers this policy. Apply only to Com- 
pany’s nearest Agent for details. 


THE MUTUAL LIFE 
paid to its policy-holders in 1891, nearly 


- $19,000,000. 


The Mutual has ever been in the minds of the discriminat- 
ing public. 
“The Greatest of all the Companies.” 
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NOW READY. 


THE HANDY HHLPEHR, 
THE LIFE AGENTS’ RECORD-BOOK FOR INTERVIEWS AND APPOINTMENTS. 


NAME, RESIDENCE. BUSINESS Muah. Day Am & Flee 
of Barth Oeved 





Compan oe msereg ie aot Qate OF INTERVIE Dale oF 
vt tot 


no. HM. buifuntir Yany ay $d bo Le jay “ptt Mast, dit, 4 40 Sfs4 Vo | Yee Yb % 
Che - &. yphaenee Loyr. Seve. i” Affe 2 | fet 1% the 
St0.7, #2 GS Sl- 7 2e LA o 


2b¥ way ve < fe if 4adGr Y20 


10 tm Team F 4, AY. Bee 20 28 





Repucep Fac SMILE oF Pace. 


THE HANDY HELPER affords a systematic method of registering the details of the interviews of the agent with desired policyholders, and for 
recording future appointments. The life agent, to be successful, must be systematic in his work, and the assistance of this record-book will tend to 
strengthen and encourage him in his daily work. THe HANDY HELPER’ was designed by a successful field worker, and is acknowledged by every 
general agent who has seen it, to be the most practical aid to agents in respect of record keeping yet furnished. 

THE HANDY HELPER contains fifty double pages, carefully ruled, each double page containing 18 columns with printed headings, and the book 
is carefully indexed at the end of the leaves. A reduced fac simile of the columns is given herewith. In the front of the work is a condensed diary, or index, 
for every day in the year. THE HANDY HELPER is attractively and substantially bound in flexible leather, and is carried easily in the pocket. 

iat following prominent managers and general agents are included among those who have written strong endorsements of THE HANDY 
HELP : 

‘‘] should think THE HANDY HELPER would be a very valuable thing for an agent who designs to make a systematic canvass—and no other plan will 
bring success.” —J. C, WEBSTER, Vice-President, The Aitna Life Insurance Company. 

‘* Tt is obvious that an agent would find it greatly to his advantage to have with him a record of his interviews with prospective applicants.” —J. D. E, 
Jones, Superintendent of Agents, The State Mutual Life. 

‘It certainly commends itself as convenient and helpful to an agent.”—A, W. KIMBALL, Superintendent of Agents. The Northwestern Mutual Life, 

Favorable letters have also been received from H. C. Lippincott, Superintendent of Agencies, The Penn Mutual Life; J. D. Cuurcn, of Charlotte, 
N. C., General Agent, The New York Life; Roz & Lyon, of Louisville, Ky., Managers, the Equitable Life ; J. E. Jacons, of Baltimore, Md., General 
Agent, The New York Life; H. P. GoppARD, of Baltimore, State Agent, The Mutual Benefit Life, and many others, 


PRICEH PER COPY, - - = “ $1.00. 
A discount will be allowed on orders for 100 copies or more. Address 


THE SPECTATOR COMPANY, 


Chicago Office, 161 La Salle Street. 14 Cortlandt Street, New York. 





SI=ZTEEBNTH YEAR. 


A NEW ACCIDENT POLICY. 


5 OV k N A N T M U T U AL The United States Mutual 
‘ Accident Association issues a 


) e ‘ ‘ $10,000 accident policy with 
Benefit Association, me mene Sle 
GALESBURG, ILL. SPECIAL TERMS TO AGENTS. 


The Association can and 





A comparative statement for the twelve months beginning will make it profitable for 
July 1, 1891, ending July 1, 1892. good agents to write this 
a oe a a a policy, Address the Home 

Jury 1, 1891. | Jury 1, 1892. | Net Gain, office for particulars. 
ee a oe ee $675,927 $800,060 $124,133 This is already a popular policy and 
Ee RT 33,458 38,273 4,815 sure to grow more and more popular with 


Pnemrshce fe TeNGO ss. 6sciisvcvcwees 85,164,000 | 91,615,000 | 6,451,000 the nomsing pubis 


Paid henekiciawies. ......00ssccceses 5,203,000 6,235,000 1,032,000 MAKE NO MISTAKE ! 
ae 


Our policies are for a definite amount. One-half is payable 
in event of permanent disability. Claims paid in advance of 
the mortuary call. Policy contract as favorable as prudence ACCIDENT ASSOCIATION, 
and equity requires. Risks written on male and female lives. 
Limit of indemnity, $20,000. Rates one-half the cost of Level 
Premium Insurance. Live and energetic solicitors can always CHARLESB PEET, JAMES R. PITCHER, 
find employment upon advantageous terms. eee Coat Heenan, 


A, W. BERGGREN, PRESIDENT. | 














Tue Unitrep States MuTUAL 


320, 322 & 324 Broadway, New York. 
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viii THE SPECTATOR. 





| Lhursiay, 





~p 





1851. 1892. 


HE MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY, 
SPRINGFIELD, MASS, 

M. V. B. EDGERLY, President. 


JOHN A. HALL, Secretary. 


HENRY S. LEE, Vice-President. 
E. D. CAPRON, Ass’t Secretary, 


OSCAR B. IRELAND, Actuary. 
THE NEW POLICY CONTRACT 


Offered by this company is non-forfeiting. Parp-uvp and CASH VALUESare plainly endorsed 
upon all policies, under the provisions of the MassacHuseTTS NON-FORFEITING Law; is 
INCONTESTABLE after two years from the date of its issue ; all RESTRICTIONS upon residence, 
travel, occupation or employment, except military and naval service in time of war, ARE 


REMOVED after two years. 
NEW YORK OFFICES: 
258 Broadway, 10 W. 23d Street and 217 W. 125th Street. 


A LAMO FIRE INSURANCE COMPANY, 
SAN ANTONIO, TEX. 

A Comparison of Eight Fire Insurance Companies doing the largest busi- 

ness in Texas. Drink in the facts, then draw your own conclusions in an 


impartial manner. 


Net Premiums, Loss Ratios, General expense 


Name Texas. * Texas. ratios of e1 
business, 
PE eer ae $185,486 85 33 
eee SSS SE RE ee eee ore 171,240 68 30 
GE cochiwndGauvessaneseecous 133,319 85 33 
| NN ee an 107,565 111 34 
iy SEE Bs ecko vin we eeen vensuoieedus 96,415 109 33 
NS EES eee 85,036 92 40 
Sf as nee 84,121 108 33 
EE catcvensusisiccceessencies 80,276 55 28 





PROMPT LOSS SETTLEMENTS A SPECIALTY. 





1825. THE 1892. 


ENNSYLVANIA FIRE INS. CO., 


OF PHILADELPHIA. 


CAPITAL, - - - - - - - - - $400,000.00 
ASSETS, January 1, 1892, - - 7 - . = - $3,625,990.37 


R. DALE BENSON, President. 
JOHN L. ‘THOMSON, Vice-President. 
W. GARDNER CROWELL, Secretary. 
CHARLES W. MERRILL, Asst. Secretary. 





ERMAN-AMERICAN INSURANCE CO. 


Or New York. 


Office, No. 115 Broadway. 


SN Ns: SIN, Cy enantio esta ecvenssnccsswectentauseenedesszesencuoss $5,821,199.09 
I a Ss Da encds erp nibeehiedn écereedudssetetnsesewansnwe reser $1 ,000,000.00 
Reserve for Losses adjusted and in process... ..........2----- ccccec cece cccece 340,611.59 
Reinsurance Reserve (New York State Standard)_..........--...------------. 2,209,234.42 
Commissions due Agents and other Current Liabilities............---.-----... 15,963.65 
Pe Ns tcccaWidamnanssndcanecaderkasGcsndsvetneevdexaseosscadesndeseest 2,255,389.43 


| SE ee ee CRE ee, 
EMIL OELBERMANN, President. 
JOHN W. MURRAY, Vice-Pres. JAMES A. SILVEY, 2nd Vice-Pres. and Sec 
Western Department, Chicago, Il. 
EUGENE CARY, Manager. ROGERS PORTER, Ass’t Manager. 
Pacific Department, San Francisco, Cal, 
GEORGE H. TYSON, - - - - - General Agent. 


UN INSURANCE OFFICE 
OF LONDON. 
FounpEpD - += - - = A. D., 1710. 





THE OLDEST PURELY FIRE INSURANCE COMPANY IN THE WORLD, 


Trustees of the Company's Funds in the United States: 
Georce C. Macoun, Esq., Henry M. ALEXANDER, Esq., Co. Joun J. McCook, 


Chief Office in the United States : 
CoMPANY’S BUILDING, 54 PINE STREET, NEW YORK. 


CENTRAL DEPARTMENT, Rialto Building, Chicago. 
NORTHWESTERN DeparTMENT, N. Y. Life Building, St. Paul. 
MICHIGAN DEPARTMENT, 105 Griswold St., Detroit. 
Paciric DEPARTMENT, 205 Sansome St., San Francisco, 








FIRE INSURANCE ONLY. 


SPRING GARDEN NS. CoO. 


OF PHILADELPHIA. 


FIFTY-SEVENTH ANNUAL STATEMENT. 
CaPITAL, - ~ - - - - - $400,000.00 
RESERVE FOR ALL LIABILITIES, - - - - 662,487.74 
SURPLUS, - - - - - - - 210,748.46 
Assets, Dec. 31, 1891, - = «+ + ‘$1,373,236.20 


W. G. WARDEN, President. 
CHARLES ROBERTS, Vice-President. G.B. ARMITAGE, Secretary. 
CLARENCE E. PORTER, Ass’t Sec’y. 





ERMANIA FIRE INSURANCE CoO., 


62 AND 64 WILLIAM ST., cor. Cedar St., NEw York. 





ORGANIZED 1859, 





STATEMENT, JANUARY I, 1892. 


iii iuinin Sard os akdeac wean coaerNaebedandbenwiwaia esate $1 000,000.00 
NE St NI ii oe lacuna namiep demeonniun bene eudneenbineesuee 1,115,328,32 
Buaberve Cor TWUes BE OUNOE CUNIGNE soos csc ote ccc ccreccceescccaascuees 142,237.84 
Sn Se ieee cotinine inleace elise cen e cakes wcecleaauanen 913,959.62 


Total Assets, - ~ ~ - $3,171,525.78 
HUGO"SCHUMANN, President. 

Cuas. RuyKHAVER, Secretary. 

Gustav Keur, Ass’t Secretary, 


Fr. Von Bernutu, Vice-President. 
Geo. B. Epwarps, 2d Vice-President. 





TIME-TRIED AND FIRE-TESTED. 
 iilena, INSURANCE COMPANY 
OF HARTFORD, CONN. 





NE EE EEE DE cbdene doves weddinddied necricdeni nenireetanteseraenakencews $2,000,000.00 
ES Bi Bs ar baid cad wenndewaiondwatibbdddise sé esicewenesaena - 5,676,386.79 
Surplus over all liabilities, including reinsurance.....-....-..-..---.-------- 1,334,460.81 





D. W. C. SKILTON, President. GEO. H. BURDICK, Secretary. 
J. H. MITCHELL, Vice-President. CHAS. E. GALACAR, Ass'’t Sec’y. 


H. M, MAGILL, General Agent. THEO. F. SPEAR, Ass’t General Agent, 
Western and Southern Department, Cincinnati, Ohio. 


COMMERCIAL UNION 


ASSURANCE CO., LIMITED, 
OF LONDON 








OFFICE - 


Cor. Pine & William Sts., 
NEW YORK. 





ROVIDENT SAVINGS LIFE ASSUR- 
ANCE SOCIETY 
WANT GOOD AGENTS 


TO WORK THE F 


RENEWABLE TERM PLAN, 


Which is the SAFEST, the CHEAPEST, and the FAIREST 


contract of Life Insurance attainable. 


Home Office, 29 Broadway, New York: 


WM. E. STEVENS, Sec. SHEPPARD HOMANS, Pres. 








